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h is in Certain brands of merchandise are so conspicuous 
te la ait’ for high quality that their names, when we read or 
2 PA 5 7 hear them, automatically suggest superiority. 
eo SS There is a make of automobile—and a watch— 


ouble i Ass A a . and a piano—which create an instant impression 
= | RBeias + of ‘class’: . whose goodness you involuntarily 


ported aecaayer FFF 3 acknowledge. 
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mpeti es x , , ‘ , 
invoh Similarly the Peoria Life, by years of conscientious 
as wel ; ssl githizs:: attention to the interests of its agents and policy- 
‘ife, J holders, has built up a reputation for Service. 
. Such a reputation does not come as a result of 
the claims and pretentions, unsupported by the facts. 


ual, G ‘Cooperation Headquarters” The public recognizes excellence only when there 
is excellence to be recognized. Not just fair or 
average excellence, but of a degree striking 
enough to attract notice and cause comment. 


to be Home Office Building of the Peoria Life. Owned 
by the Company, without lien or encumbrance of 
any kind. Built from its current receipts, without 
disturbing the farm mortgage investments which 
have earned the Peoria Life its reputation for: 
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snc Pho tote she The Peoria Life has not been satisfied merely to 
of J talk Service: it has never for a moment relaxed 
he ma its efforts to give the most complete and useful 
“that Service possible. Such an ideal, persistently fol- 
rater Good lowed, explains why the name of the Peoria Life, 
cs a Contracts when heard, instinctively suggests “SERVICE 
see to Clean TO AGENTS” and “SERVICE TO POLICY 
licity ’ ” 
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ACTUARIAL SOCIETY IN 
ITS ANNUAL SESSION 


Excellent Meeting in New York 
Last Week Hears Valuable 
Papers 


DISCUSS MANY PROBLEMS 


Hunter, Craig, Davis and Others Pres- 
ent Facts and Figures of Gen- 
eral Interest 


NEW YORK, May 18.—A wealth of 
valuable material was contributed by 
several of the leading actuaries of the 
country at the annual meeting of the 
Actuarial Society of America in this 
city yesterday and today, actual experi- 
ence and working plans of several of 
the biggest companies being outlined. 
The great improvement in mortality was 
traced by Mervyn Davis of the Equit- 
able of New York, the experience of 
that company being cited in detail. E 
H. Hazlitt of the Connecticut General 
discussed disability premiums and re- 
serves and infantile mortality was 
taken up by H. H. Wolfenden of 
Grimsby, Can. Distribution of divi- 
dends was explained by Arthur Hunter, 
actuary of the New York Life. One 
paper of keen interest at this time was 
that by J. D. Craig, actuary of the Met- 
ropolitan, on “Summary of Unemploy- 
ment Insurance,” giving the views of 
his company on this proposed class of 
eae which is being looked on with 
avor. 


Considering Unemployment Insurance 


Mr. Craig’s paper arises out of a sug- 
gestion made by Secretary Hoover at 
the annual dinner of the Metropolitan 
Life to the effect that unemployment is 
the one remaining hazard of life which 
is still outside the operation of insur- 
ance and that the insurance companies 
are in a position to deal scientifically 
with it on a practical basis in coopera- 
tion with employers of labor and that 
they should do so. Mr. Craig is in full 
sympathy with this view and while he 
does not offer any concrete plans or 
outline any practicable scheme of un- 
employment insurance which would be 
suitable for the companies to adopt he 
Presents the general proposition that 
with Proper limitations and safeguards 
the companies might, as he expresses 
it, “undertake for employers a trustee- 
ship of industrial depression reserves or 
unemployment premiums and agree not 
only to pay certain amounts to certain 
employees under prescribed conditions 
ut also to assist the employer to the 
ee of its ability in stabilizing his 
usiness.” In support of his general 


proposition he instances the extent and 
peartanes of group life, health, acci- 
and pension insurance in the indus- 


ao field and asks: “Why should an 
— not agree to place such (un- 
aon yment) funds in an insurance 

Pany in precisely the same way as 


DROP NORTHWEST MEET 


MERGE WITH ONE AT CHICAGO 





Congress Officials Give Up Separate 
Session—Plan Sectional Rally 
at National Convention 





MINNEAPOLIS, MINN., May 22— 
The decision has been reached by a 
committee of the Northwest Life Con- 
gress, of which F. M. Flory of Minne- 
apolis is chairman, to merge the Con- 
gress meeting this year with that of the 
National Association of Life Under- 
writers at Chicago, Sept. 5-7. The na- 
tionel meeting being so comparatively 
near the Twin Cities and Northwest 
Congress territory this year, and the 
further fact that A. O. Eliason, presi- 
dent of the National association, is a 
former leader in the Congress organ- 
ization here, have all led to the con- 
clusion that northwest agents would do 
better in 1923 to join with the big meet- 
ing in Chicago. A movement is on foot, 
however, to have a sectional meeting, 
one morning, afternoon or evening, of 
the northwest agents at Chicago as a 
part of the National association pro- 
gram. 








life insurance fund and his health in- 
surance fund?” 
Reviews Past Experience 


In the early part of the paper Mr. 
Craig reviews the various state schemes 
of insurance against unemployment 
which have been instituted in the past 
in Europe and describes their outstand- 
ing features. . 

He gives interesting information par- 
ticularly with reference to the British 
Government Fund and describes the ef- 
tect on that fund of the abnormal labor 
cenditions which followed the European 
war and the steps which were necesary 
to maintain the plan in operation. _ 
After discussing proposed legislation 
and the causes and extent of unemploy- 
ment Mr. Craig refers to the viewpoint 
of the workers and concludes that “the 
best thought seems to focus on the initi- 
ative being taken by the individual em- 
ployers.” That this has in some 
instances been done is illustrated by re- 
ference to one or two private plans of 
unemployment insurance which have 
been undertaken in this country by em- 
ployers of labor. So far, however, these 
are in the experimental stage. 

This paper is one of considerable in- 
terest and importance and will undoubt- 
edly provoke much discussion and a re- 
newed interest in the subject generally. 
In his paper on “Methods of Dis- 
tributing Annual Dividends,” Arthur 
Hunter of the New York Life spoke of 
the improved systems now in vogue. 
Mr. Hunter in approaching this ever- 
interesting subject does so from the 
point of view of the methods actually 
employed by twelve prominent compa- 
nies whose home offices lie in widely 
different parts of the country and whose 
ways of distributing dividends are sound 
but quite diverse. The various meth- 
ods of allotting profits from interest, 
mortality, loading and from miscellane- 
ous sources are carefully considered and 
compared. It is observed that, when 





€ agrees to place his pension fund, his 





NOT LIKELY TO CHANGE 





TO CONTINUE ON SAME BASIS 





Very Few Life Companies to Adopt 
Preliminary Term Plan Permitted 
in New York 





It does not seem likely that many of 
the New York companies will change to 
the preliminary term basis of valuation 
although they can do so under the new 
law if they desire. Actuary Brunner of 
the Security Mutual Life of Bingham- 
ton states that the company does not 
intend to change to the preliminary term 
basis and says that he does not know 
of any company that will make the 
change. President Thomas O. Young of 
the Farmers & Traders Life of Syracuse 
says that while his company is pleased 
to see this law placed on the statute 
books in New York he does not expect 
to operate under the law at present but 
it is quite probable he says that it will 
do so later. 


Henry Moir’s Comment 


Henry Moir, managing director of the 
United States Life, makes the following 
comment: 

“Hitherto our company has always 
carried the full reserves. Unless we have 
a large influx of new business—larger 
than I anticipate—I am inclined to think 
that we shall continue on our old reserve 
basis. This might of course place a 
strain on the surplus of the company, 
but we feel that we can meet this condi- 
tion if it should arise. 

“I think you are aware that I have 
worked consistently and steadily on be- 
half of the modified preliminary term 
mode of valuation. I did what I could 
to help the passage of the recent law and 
am very glad indeed that it has gone 
through, as it removes a cause of com- 
plaint against New York state on the 
part of some companies which are de- 
serving of the fullest confidence. Doubt- 
less you know that occasionally an 
unscrupulous agent used unfair argu- 
ments against companies which were 
valuing by the preliminary term stand- 
ard, and the passage of this law will 
now help to bring about that friendly 
feeling which always should exist be- 
tween high grade and honorable com- 
petitors. Of course we must not forget 
that while permission has been granted 
to use preliminary term valuation in 
New York, there has been no change 
in the provisions of Section 96 of the 
New York law which imposes a strict 
expense limitation on all companies 
operating within the state.” 


Sees No Advantage 


Vice-President Roche of the Manhat- 
tan Life says: “I can say that it is not 
the present purpose of the Manhattan 
Life to go on the preliminary term 
basis, as permitted by the law recently 
enacted. This new law, which permits 
cempanies to value their policies on 
the preliminary term basis, does not at 
all change the expense limits prescribed 
by the laws of 1906. Consequently, it 
offers no more possibilities for develop- 
ment than our companies previously 


EXECUTIVE DISCUSSES 
READJUSTING POLICIES 


Official of New York Company 
Points Out Cases Where Change 
Is Advisable 





OLIVER THURMAN’S VIEW 


Superintendent of Agencies of Mutual 
Benefit Life Outlines Attitude of 
His Company 


NEW YORK, May 22.—An executive 
officer of one of the giant New York life 
companies says that he is not altogether 
in line with some insurance men on the 
idea of readjusting policies. While he 
holds no brief for the professional ad- 
juster, he said he can not see why it is 
not occasionally advisable for a man 
perhaps to cash in an endowment policy 
to take more coverage on some other 
form. He said there are two important 
things in this connection, They are (1) 
that the agent handling the case must 
be an intelligent man who thoroughly 
knows his business and (2) that he must 
have an unselfish interest in the policy- 
holder. 

Example Is Cited 


Take for example a young man who 
at the age of 18 or 20 has taken out an 
endowment policy for $1,000. When he 
reaches the age of 27 he is probably 
married and may have a child. His in- 
come, while greater than at the time 
that he took out the $1,000 endowment 
policy as a savings proposition, is not 
great enough with his new responsibili- 
ties, to allow a sufficient margin to buy 
the amount of protection he must have. 
An agent who knows his business and 
who has the interest of this policyholder 
at heart can advise him properly as to 
whether or not he should turn in the 
policy and buy ordinary life insurance 
with the proceeds, 


Stay With Original Company 


He said that the agent should advise 
the transfer in the original company in 
nine cases out of ten. He said that 
there is always an advantage in keeping 
the protection with the original com- 
pany in such case, first, because there is 
some advantage in the medical exami- 
nation. The original company has 
known the insured for a number of 
years, has examined him previously, has 
known what his habits are, etc. It is 
also usually a much less expensive 
transfer. The change can be made for 
fewer dollars in the original company in 
most cases. 


Bond Buying Advice Wrong 


The idea of buying bonds with the 
cash surrender value, to buy insurance 
with the income, is wrong said this in- 
surance man. The average man in the 
United States buys an occasional bond, 
and a year or 18 months later he sells 








(CONTINUED ON PAGE 20) 
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luxury. He has no definite program for 
saving and does not do so consistently. 
Taking a great cross section of the peo- 
ple in America, 95 percent of them 
would be better off if they put prac- 
tically all of their savings into life in- 
surance. Many supposedly smart busi- 
ness men on checking up find that if 
they had put all their money into life 
insurance instead of into various in- 
vestments they would have come out 
ahead in the long run. In addition life 
insurance furnishes a definite program 
and payments must be met on certain 
dates. In practically every case any 
surplus resulting from a change in in- 
surance should be put back into insur- 
ance. 

Professional Adjuster Destructive Force 


It is conceivable that under some cir- 
cumstances it might be just as well for 
the agent to transfer the business into 
his own company. This, however, is 
unusual and will not usually be done if 
the agent is really looking out for the 
interest of his policyholder. 

The trouble with the professional ad- 
juster is that he represents no particular 
company and his whole attitude is dif- 
ferent than the man who is loyal to 
one particular organization. The ab- 
stractor is usually in it for the money. 
He takes a dollars and cents attitude 
throughout. He gets insurance by ap- 
pealing to prejudice and knocking the 
life insurance companies. He is_in 
most cases a destructive force. The 
agent who is loyal to one company, on 
the other hand, has more enthusiasm 
and a more humanitarian attitude to- 
wards the life insurance business. He 
creates business and gives protection 
to those who do not have it. 


Oliver Thurman’s Views 


Oliver Thurman, superintendent of 
agencies for the Mutual Benefit Life, 
says that his company still holds the 
same opinion on the subject of adjust- 
ing policies as it held about a year and 
a half ago which is summed up in the 
following statement: 

“Many Mutual Benefit salesmen are 
developing a highly satisfactory busi- 
ness by formulating well rounded insur- 
ance programs through which the pe- 
culiar needs of individual clients are 
best satisfied. In completing a program 
of this character it becomes necessary 
frequently to incorporate in it policies 
which may be in force in this or other 
companies and the spirit of service may 
even require of an agent that he sug- 
gest certain changes in outstanding poli- 
cies, 

“Tt would be unfortunate if any agent 
should be prompted by a selfish motive 
to suggest a change in outstanding in- 
surance which is not certainly to the 
advantage of the insured, or even to 
suggest a meritorious change without 
carefully considering its effect upon the 
interest of some fellow agent of the 
insuring company. 

Changes Advisable in Some Cases 


“Companies recognize the fact that in 
individual instances changes in out- 
standing policies may be advantageous 
and their practice or policy contract 
provides for such changes. In general 
any policy provision which may give 
an insured an advantage during the early 
years is accomplished at the expense of 
an equivalent advantage which may 
accrue in later years. 

“The company’s attention has been 
called to suggestions made by some of 
our agents that an insured under a 
limited payment life or endowment 
policy in another company may find 
available funds for the purchase of ad- 
ditional insurance in the Mutual Benefit 
by changing his policy into an ordinary 
life form, thus releasing a part of the 
reserves. To deliberately suggest such 
changes, prompted by a selfish motive 
to write new insurance, is an indefensible 
practice and agents who have indulged 
in it must immediately change their 
method of solicitation. 

“The twisting of business is a repre- 
hensible practice, condemned by all who 
strive to place our business upon the 
high plane which it should occupy and 





NEW OFFICERS CHOSEN 


LIBERTY LIFE REORGANIZED 





Des Moines Company Elects Dr. T. T. 
Blaise of Mason City President 
and C. E. Dailey, Secretary 





The directors of the Liberty Life of 
Des Moines, at a meeting last week, 
elected Dr. T. T. Blaise of Mason City, 
Ia., as president. C. E. Dailey of Des 
‘Moines was elected secretary to suc- 
ceed G. Thomas, who resigned. 
Other new directors elected were R. A. 
Yarcho and B. M. Kirke, both of Des 
Moines. 

The president and secretary advise 
that future plans have not been com- 
pletely formulated but that a further 
announcement as to same will be made 
within the next 30 days. The new 
directors elected are young men with 
insurance experience in the various 
branches of the business. 

The new officers and directors are as 
follows: President, Dr. T. T. Blaise, 
Mason City; vice-president, W. G. Hun- 
ter, Des Moines; secretary, C. E. Dai- 
ley, Des Moines; treasurer, A. Madole, 
Des Moines; director, R. A. Yarcho, 
Des Moines; director, B. M. Kirke, Des 
Moines. 

The Liberty Life was organized as a 
legal reserve life company in 1919 with 
a paid-up capital slightly in excess of 
$100,000. The company has made slow 
growth to date. The insurance in force 
is slightly in excess of $2,000,000. 








the deliberate suggestion of a change in 
a policy contract which is prompted by 
any selfish motive upon the part of the 
agent carries with it most of the ele- 
ments which make the twister abhorred. 

“While it is not necessary to limit 
any agent’s right, if not his duty, to 
occasionally suggest changes in out- 
standing insurance, good ethics and the 
spirit of the Golden Rule should impel 
him to proceed openly and to furnish 
other interested parties with satisfactory 
explanations. 


Service Must Be Open and Genuine 


“The company must insist that our 
agents in developing a most useful 
service will so conduct themselves that 
there may be no occasion for reproach 
by representatives of other companies 
nor discredit to those of our own ranks 
who serve with unquestioned fidelity. 

“In delicate matters of this kind it is 
not sufficient for an agent to simply 
keep ‘his own conscience clear’ for he 
must be sure that his work does not 
become associated with the iniquitous 
practices indulged in by some who hide 
under the cloak of presumed service to 
policyholders. His service should be so 
open and so genuine that it can provoke 
nothing but the admiration of com- 
petitors.” 


Western National Club Meeting 


The Liberty Club of the Western Na- 
tional Life of Denver will hold its con- 
vention this year July 2 in Denver and 
July 3-5 at the Lewiston Hotel, Estes 
Park, Colo. The Liberty Club is the 
club of producers. Membership in it 
requires a production of $150,000 paid 
for business during a club year. There 
will be about 30 people present at the 
convention. : 


Report on the Providers 


The Illinois and Indiana departments 
have filed their report of the examina- 
tion of the Providers Life of Chicago as 
of Dec. 31. Its assets are $701,829; 
capital $146,135; net surplus $36,827; 
business last year, $2,279,270; insurance 
in force $8,384,224. The Providers Life 
owns its home office building at 153 
North Robey street. On Jan. 17, last 
year the directors declared a dividend of 
3 percent. 





MORTALITY IMPROVED 


EQUITABLE EXPERIENCE GIVEN 





Figures Presented by Mervyn Davis 
Before Actuarial Society Confirm 
Previous Statements 





NEW YORK, May 21.—A review of 
the mortality experience of the Equita- 
ble Life of New York, giving further 
proof to the statement that there has 
been a great improvement in mortality 
during the past decade, was presented 
before the annual meeting of the Actu- 
arial Society of America in this city 
last week by Mervyn Davis of the actu- 
arial department of that company. Mr. 
Davis presented a summary of three 
investigations of the mortality experi- 
ence of the company, one covering the 
ten years 1899 to 1909, a second cover- 
ing the issues of 1906 to 1913 inclusive, 
observed to 1915 anniversaries, and a 
third covering the ten years 1909 to 
1919, both on the issues of 1909 to 1918 
and on all issues. These investigations 
confirm the findings of similar experi- 
ences with regard to the great and 
continuous improvement in mortality in 
all sections of the United States during 
recent years. The improvement has 
been more than enough to offset the 
claims due to the war and the first in- 
fluenza epidemic. The investigations 
further show that the effects of this 
influenza epidemic were greater among 
the insured women than the men and 
the greatest in the Rocky Mountain and 
Pacific states and least in New England 
states. 

Improvement Continues 


Numerous charts showing the findings 
classified by policies, by amounts, by 
territory and by age limits, were ex- 
plained by Mr. Davis. A table cover- 
ing the northern states by policies 
shows that there has been a continuous 
and considerable improvement in mor- 
tality during the period from 1906 to 
1919, this improvement being found at 
all durations except those of more than 
20 years, but the greatest for the earlier 
policy years. The improvement in mor- 
tality is found chiefly at the younger 
ages, though the age group 60 and over 
shows a marked improvement also. 
The table showing geographic distribu- 
tion indicates that the greatest improve- 
ment has been found in the middle 
western states, with the Middle Atlantic 
states running second. The experience 
in the Rocky Mountain and Pacific 
states shows that during the earlier 
policy years it is most unfavorable, es- 
pecially as compared with the rest of 
the northern states, and that this un- 
favorable experience is most pronounced 
at the younger ages at entry. A com- 
parison of the ratios for the later policy 
years and older ages suggests that, were 
it not for the additional claims due to 
accident and homicide, the experience 
in the mountain and Pacific states would 
approximate those in the middle west- 
ern states. The improvement in mor- 
tality is shown to be greater among 
men than among the women notably 
during the ten year period including 
the epidemic claims. There has been 
a notable improvement, however, among 
women, this being found for all ages at 
entry and all durations except those 
over 20 years, where the unfavorable 
experience is probably due to the in- 
clusion of a large proportion of post- 
tontine business. 


Southern Experience Given 


The investigations show that the ex- 
perience in the southern states in the 
early investigations was very unfavor- 
able for all ages and duration, the first 
two years evidencing strong adverse 
selection against the company. During 
the second ten-year period there was a 
remarkable and continuous improve- 
ment, though even under the last inves- 
tigation the mortality was still decidedly 





WAR ON THE TWISTERS 


——_ 


CALDWELL TELLS OF RULING 





Tennessee Commissioner Will Revoke 
License of Any Agent Found 
Twisting Business 





Two important new rulings have been 
made by Commissioner A. S. Caldwell 
of Tennessee, which he announced at 
the conclusion of the state meeting of 
life underwriters in Knoxville as fol- 
laws: 

1. On and after June 1 when settle- 
ment is made for premium on a life in- 
surance policy by note, that note must 
bear interest at the rate of 6 percent 


per annum. There are now many 
agents who use non-interest bearing 
notes. 


2. Whenever an agent of any com- 
pany is caught “twisting,” that agent 
is subject to have his license cancelled 
by the state. The company allowing an 
agent to remain on its force after he 
has been guilty of “twisting” will be 
subject to having its license revoked in 
the state. 

By twisting, Commissioner Caldwell 
stated, he meant an attempt by any 
agent to persuade any man to drop or 
cancel any insurance policy he may be 
holding, take its cash surrender value, 
and then invest in a policy of another 
company. Such agents, he said, often 
criticize the policies of other companies, 
and show, on the other hand, nothing 
but the favorable features of their own 
policies. 


Prairie Life Convention 


Thirty general and special agents of 
the Prairie Life of Omaha were enter- 
tained by the company last week at a 
convention that carried out an extensive 
program of instruction and sales talks. 

L. J. Dougherty, general manager of 
the Guaranty Life of Davenport and 
president of the American Life Conven- 
tion, and W. E. Bilheimer of St. Louis 
addressed the meetings of the agents 
and with B. R. Plotts, general agent of 
the Michigan Mutual Life; Robert J. 
Jaffs of the Federal Life; John W. 
Gamble and J. R. Cain spoke at the 
closing banquet, where Thomas W. 
Blackburn presided as toastmaster. 


Seek Receiver for Fraternal 


A receiver for the Protective Unit 
Association, a fraternal at Little Rock, 
Ark., is sought in a suit filed last week, 
G. C, Middleton, manager of the fra- 
ternal, being also enjoined from trans- 
terring to another association the mem- 
bership roll. The suit is filed by Lillian 
Nievar of Oklahoma City, a certificate 
holder of the association. Misuse of 





funds is charged, as well as mismanage- 
ment of the affairs of the association to 
such an extent that certificates are prac 
tically worthless. 


— 


unfavorable as compared with that of 
the northern states. The improvement 
shown for the later policy years is at- 
counted for by Mr. Davis through im- 
proved sanitary and general mortalit\ 
conditions in the south, while the im- 
provement in the earlier years was due 
largely to more efficient selection. The 
greatest improvement in the south, how- 
ever, was noted among the women, this 
being largely accounted for by the 
great changes in underwriting practices 
on this class of business in the sow’ 

The comparative mortality in the 
large cities was given in a special table 
covering the experience under the issues 
of 1909 to 1918 on resident of New 
York, Boston, Chicago, Philadelphia 
Pittsburgh and St. Louis, which shows 
that while the ultimate mortality ™® 
be expected to be lower in smaller 
towns and rural districts, the more car 
ful selection in the large cities, rest!" 
in a lower mortality in these cities 40 
ing the earlier years. 
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BENEFICIARY CANNOT 
COLLECT ON MURDER 





Felonious Act of One Named in 
Policy Bars All 
Heirs 


DOES NOT VOID POLICY 





Discussion of Unique Case Given by 
W. H. Hinebaugh Before Asso- 
ciation of Life Counsel 





A discussion of the question, “When 
the beneficiary of a life insurance policy 
murders the insured, what becomes of 
the proceeds of the policy?”, was given 
before the meeting of the Association of 
Life Insurance Counsel at Milwaukee 
this week by W. H. Hinebaugh, general 
counsel for the Central Life of Ottawa, 
Ill. This paper was induced largely be- 
cause the Central Life is now facing liti- 





W. H. HINEBAUGH 
General Counsel, Central Life 


gation on that question. In January, 
1921, the wife of one of the company’s 
district agents in Iowa applied for a 
$5,000 policy, which was issued with 
the husband as beneficiary. Eight 
weeks later she died under suspicious 
circumstances and upon investigation 
the agent and husband was indicted, 
tried and convicted of murder. The 
company is now threatened with suit to 
recover on this policy by the parents 
of the agent who were made beneficiary 
and also by the parents of the wife who 
was murdered. 


Is Clearly Defined 


Mr. Hinebaugh states that it is a 
clearly defined point of law, upheld by 
a decision of the United States Supreme 

ourt, that, where the policyholder is 
murdered by the beneficiary, the bene- 

Clary cannot collect on the policy, 
ee insanity can be proved or, in cer- 
poe cases, where the killing is involun- 
rl This does not, however, give any 
— as to the procedure under the policy 
Pag barring the beneficiary from a 
—_. t opens the way for litigation 
y Meee interested in either the policy- 
-. der or the beneficiary, such as is now 

reatened against the Central Life. 


Cites Previous Cases 


The case cited b i 
y Mr. Hinebaugh as 
ote ly the most celebratd involving 
rm question was the famous Maybrick 
mie where Mrs. Maybrick, the bene- 
lle? in a life policy on her husband, 
ed the latter and after the death of 








NO LIFE LEGISLATION 





PLAN OF DAILEY COMMITTEE 





Will Offer no Bills Affecting Life In- 
surance in Spite of Hearings 
Held 


There is to be no life insurance legis- 
lation introduced by the Illinois legisla- 
ture at the present session, according to 
Senator John Dailey, head of the Dailey 
investigating committee. There were 
some rather lively hearings of the com- 
mittee held at Chicago during recent 
weeks at which time a group of adjust- 
ers or counsellors urged the Dailey com- 
mittee to draft legislation providing an 
agent’s qualification law with teeth in 
it. Other life insurance men asked the 
Dailey committee to have passed some 
sort of an anti-twisting bill. There have 
been so many bills introduced in the 
legislature during this session that the 
Dailey committee has decided not to 
offer any bills affecting life insurance. 
Senator Dailey states that the commit- 
tee will submit no bills of its own nor 
will it recommend any drawn by other 
members of the legislature. 


her husband, but before she was tried 
for murder, assigned her interest in the 
policy. The assignee of the policy and 
the administrator of the deceased 
brought action against the company to 
recover and it was held that the as- 
signee could not recover. In the case 
of Schmidt vs. Northern Life Associa- 
tion, the supreme court of Iowa held 
that “where the beneficiary in a benefit 
certificate of insurance killed the in- 
sured, the company’s liability was not 
thereby terminated, but the benefits of 
the certificate reverted to and became a 
part of the assured’s estate and his ad- 
ministrator could recover thereon for 
the benefit of those who would have 
been entitled to the insurance in the 
absence of any designation of the bene- 
ficiary.” 

Mr. Hinebaugh concludes that it is an 
established rule, supported by a decision 
of the United States Supreme Court, 
that where the beneficiary in a life in- 
surance policy willfully and feloniously 
takes the life of the assured, he cannot 
recover, nor can his heirs or legal rep- 
resentatives recover, but this does not 
relieve the insurance company from 
payment, as the proceeds of the policy 
under such circumstances become pay- 
able to the estate of the assured. Mr. 
Hinebaugh does suggest however that 
companies, in order to save themselves 
a large amonnt of litigation and possible 
loss, take this feature into account in 
their policy, including a clause which 
provides for the return of premiums in 
such cases or some similar definite pro- 
vision. . 


TO REQUIRE AN EXAMINATION 


Amendment to the Qualification Meas- 
ure Has Been Signed By the 
Governor of New York 


SYRACUSE, N. Y., May 22.—At the 
meeting of the New York Local Agents 
Asociation here today Superintendent 
Stoddard of the New York department 
received a wire from Albany announc- 
ing that the governor had signed the 
amendment to section 143, one of the 
superintendent’s pet measures. This 
will permit the superintendent to re- 
quire a personal examination, either 
oral or written of any applicant for a 
broker’s license. It applies to renewals 
as well as to new licenses. This meas- 
ure known as the Hutchinson bill is one 
which the qualification committee has 
advocated for many years except that 
the committee mon the examination 
compulsory instead of optional with the 
commissioner. The delegates were en- 


: thusiastic at the announcement. 





NEW COMPANY FORMED 
TO WRITE REINSURANCE ONLY 


Chicago Life Company, With $100,000 
Capital and $300,000 Surplus, 
Launched by Alfred Clover 


The charter has been approved and 
organization work is now under way on 
the Reinsurance Company of Illinois, a 
reinsurance life company to be located 
in Chicago, owned and operated by the 
stockholders of the Public Life of Chi- 
cago. The organization work will be 
handled by the Public Agency Company 
and will be directed by Alfred Clover, 
chairman of the board of the Public 
Life. 

Capitalizes at $100,000 

The Reinsurance Life of Illinois will 
have $100,000 capital of a par value of 
$25, the stock to be sold at four for one, 
in order to create a surplus of $300,000. 
Stockholders will be limited to 200, each 
to invest $2,000. Life policies will be re- 
insured to a limit of $10,000 on each 
risk. The Public Life states that it has 
sufficient excess insurance, its limit be- 
ing $10,000, to guarantee the successful 
operation of a new reinsurance com- 
pany. 

Headed by Alfred Clover 

The incorporators of the new com- 
pany include Alfred Clover, chairman 
of the board of the Public Life, and 
Frank F. Loomis, insurance editor of 
the Chicago “Evening Post.” The en- 
tire list of incorporators, all of whom 
are members of the board of directors 
of the Public Life, are: Alfred Clover, 
James H. Blair, John E. McDonnell, W. 
H. Rosecrans, J. B. Cunningham, Frank 
F. Loomis, August Zilligen, M. B. Bog- 
gess and Ralph A. Wylie. L. Glover & 
Co. of Chicago will act as actuaries of 
the new company and Schuyler, Ettelson 
and Weinfeld will be general counsel. 
The offices will be located with the Pub- 
lic Agency Company at 108 South La 
Salle street, Chicago. The company ex- 
pects to be ready to write business by 
the first of the year. 


Oregon Life’s Idaho Business 


With a figure of $214,111, the Ore- 
gon Life took fourth place in gains on 
business written in Idaho during 1922, 
according to figures received by C. S. 
Samuel, general manager of the Port- 
land company. The Oregon Life, from 
the standpoint of total policies written 


in Idaho in 1922, stands twelfth with 
$468,521, according to Mr. Samuel. 
There are 48 companies operating in 
Idaho. 

W. C. Schupell, assistant manager 


and superintendent of agencies of the 
Oregon Life has returned from a trip 
of three weeks through eastern Oregon, 
Idaho, and Washington. He made @ 
highly optimistic report. 

Mr. Samuel, who is back from a 
trip over the same territory, reports 
that the business of the Oregon. Life for 
the first four months of this year was 
25 per cent greater than for the corre- 
sponding period of last year, and that 
the lapse ratio is substantially down. 

—EEEE 


Entertain Alabama Agents 


Ballard Brothers of Troy, Ala., agents 
for the Pacific Mutual Life, entertained 
their agents last week. The first speaker 
was former Governor Charles H. Hen- 
derson who talked on the relation of in- 
surance to business. Frank Fitts of Tus- 
caloosa, state agent, and professor of 
insurance at the University of Alabama, 
was present and made an interesting talk. 


Continental Assurance Meeting 


The Continental Assurance of Chi- 
cago will hold its agency convention 
two days before the National Associ- 
ation of Life Underwriters meets in 
Chicago. The men will hold over until 
the national convention. 
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TENDENCY IS TOWARDS ~ 
JUMBO LIFE POLICIES 


Trend Seen by Hooper-Holmes 
Service Through Inspec- 
tion Work 


MANY HUGE LINES SOLD 





Within Five Years Time the Limits 
Being Sold Have Jumped to a 
Tremendous Extent 


Life insurance is enjoying a remark- 
able growth in the sale of “jumbo” pol- 
icies, the tendency being toward large 
risks, according to those who are in a 
position to know through their connec- 
tion with the inspection work on larger 
risks, Hand-in-hand with the growing 
popularity of life insurance is seen the 
tendency to carry the limit on the indi- 
vidual life, greatly increased through 
sales of business insurance, but seen 
even in the case of personal insurance. 
It is rapidly becoming a recognized ne- 
cessity, so that all are desiring a life 
policy and at the same time all are de- 
siring to increase their policies and take 
out the “jumbo” lines. The Hooper- 
Holmes Inspection Service, which is in 
a position to watch the actual trend of 
the business through the inspections, 
comments on this as follows: 


Is Recent Growth 


“Within the past five years the de- 
velopment of business life insurance has 
created some individual policies of a 
size far beyond the dreams of those who 
inaugurated this practical plan for pro- 
tecting commercial projects. 

“A policy for $5,000,000 on the life 
of S. S. Kresge, the ‘Little Woolworth’ 
of Detroit, came under the limelight 
early this month through a controversy 
over the commissions amounting to 
$150,000—a good-sized fortune from one 
application. 

“Insurance men are all familiar with 
the heavy policies carried by many 
other business leaders in this country 
such as Rodman Wanamaker, Adolph 
Zukor and others. There is rumor in 
New York now of a $9,000,000 project to 
cover one individual life, details of 
which are at present strictly under 
cover. Such a contract would break 
all records. It would also tax the car- 
rying capacity of the combined life 
insurance companies of the United 
States. Part of it would have to be 
placed in Canada and abroad. 


On Safe Basis 


“Our life insurance companies, strong 
as they are individually, maintain strict 
limits of net risk on individual lives. 
Too much insurance on one person or 
on any group of persons would seri- 
ously upset the function of the law of 
averages upon which the business rests. 
Reinsurance and direct distribution 
among several companies are the only 
means by which large amounts of in- 
surance on one life can be secured. 

“Extraordinary polices on one risk 
are called ‘jumbo’ lines in fire insurance 
and the mammoth values assumed in 
such cases are written in much the same 
way, but the insuring companies seldom 
suffer total losses and all proper precau- 
tions are taken against partial loss. 

“With life companies a far greater 
risk is carried on the Jumbo line for if 
loss occurs it will be complete, and it 
is a known fact that the high-pressure 
business executive of today carries 
heavy responsibilities, works and plays 
hard in most cases and is more of a 
hazard than the average business or 
professional man. 

“All these factors are carefully 
weighed by life insurance companies in 
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The Indianapolis Life 
Insurance Company 





A STEADY GROWTH 





1916 

1917 
1918 
1919 


1920 
1921 


Insurance in Force 


$ 325,000.00 

1,281,909.92 
2,158,315.62 

2,344,449.12 


3,037,135.59 
3,760,237.61 
4,451,264.48 
5,756,690.87 
7,011,554.27 
8 655,788.49 
10,231,921.21 


12,021,820.06 
13,665,053.54 
15,532,346.36 
20,456,274.44 


27,006,018.90 
31,275,345.86 


1922 35,236,427.74 
1923 wiv 37,500,000.00 


Its record is without a blemish. 
The best service to Policyhold- 
ers and Agents. By service, 
we don't mean that old hack- 
neyed term, but rather one 
based on the Indianapolis Life 
definition that “It is not what 


you get for what you 


ive, but 


what you give for what you 


get. 


rue mutuality. We be- 


lieve that the Company who 
serves its Policyholders best 
serves its Agents best. 


Attractive Agency openings in 
Indiana, Illinois, Michigan, 
Texas, Ohio, Minnesota and 


Florida. 


FOR AGENCY ADDRESS 


FRANK P. MANLY, 
President 


JOE C. CAPERTON, 
Sales Manager 











considering ‘jumbo’ applications. The 
medical tests are always made with ex- 
ceptional care and sometimes two or 
three distinct examinations at varied 
intervals are necessary before accep- 
tance, 

“Inspection is most thorough and mi- 
nute in these cases. It is in fact the 
most vital factor in the underwriting 
consideration of large applications and 
the final decision rests no more on the 
present physical condition of the indi- 
vidual than on his past history, personal 
habits and all circumstances affecting 
his mental and physical welfare. 

“How essential inspection is can be 
illustrated by a recent suit in Canada 
where a high court refused to release a 
life insurance company under a policy, 
although evidence was presented that 
the policyholder habitually used drugs 
to relieve a chronic condition of ‘ner- 
vousness,’ and the contention of a vio- 
lation of warranty was not upheld. 


Must Be A-No. 1 


“The man who can get $1,000,000 or 
more of insurance on his life must be 
rated ‘A-No. 1’ in all respects. 

“Whether a ‘jumbo’ application is ac- 
cepted as a whole and distributed 
through reinsurance or whether, as in 
the larger cases, it is taken in sections 
by individual companies under direct 
policies according to their facilities and 
later reinsured down to their own re- 
tained lines, it is apparent that every 
company interested directly or indirectly 
must have knowledge of the inspection 
record in the case in order to properly 
gauge its own underwriting course. 
Such cases being handled usually 
through the company whose represent- 
ative originates the application, it is a 
natural courtesy to extend to other par- 
ticipating companies the results of the 
inspection. 

“It is certain that there cannot be too 
thorough inspection on any of the 
‘jumbo’ cases and in the case of con- 
flicting information from _ different 
sources unusual difficulties sometimes 
develop which necessitate the most con- 
siderate and tactful handling. It is also 
apparent that the varying standards and 
carrying capacities of the numerous 
companies called upon to handle any of 
these big lines require their careful in- 
dividual scrutiny of the information fur- 
nished for underwriting consideration. 
The decision after all on such accep- 
tances is a matter of company policy, 
specific underwriting judgment and care- 
ful consideration of its own experience. 
These angles vary largely in various 
companies and the same inspection in- 
formation is often viewed through spec- 
tacles of different shades. If the com- 
bined optical view presents a rosy 
spectrum the anxious agent is well on 
the way to enjoy the luscious fruit of 
his careful cultivation. If several com- 
panies are ‘in the blue’ he must dig 
about in lively style to find others of 
more optimistic attitude or both he and 
his client will have a disappointment. 


Encouraging Element 


“There is one very encouraging ele- 
ment in the growing use of big life 
insurance contracts to protect the val- 
ues represented in the lives of our ‘cap- 
tains of industry.’ That is the fact that 
the individual who reaches such a high 
plane is seldom in these days anything 
but a clean living, high thinking, healthy 
man. Unless he is all that he gets side- 
tracked somewhere before he reaches 
the top. In any great organization the 
leader must be either like Caesar’s wife, 
above suspicion, or he must be so ex- 
ceptionally clever in concealing his weak 
spots that only the keenest kind of in- 
spection service will reveal an obstacle 
to taking him on as a life insurance risk 
at his face value. 

“In this new development of life in- 
surance, inspection service finds an 


added responsibility to the insurance 
business and an obligation to the public 
and the great business interests of the 
nation that inspire it to intensified zeal 
and earnestness and taxes its best ef- 
forts for the highest degree of efficiency 
required.” 





STRESS CONSERVATION 


LIFE AGENCY OFFICERS MEET 





Canadian Group Had Annual Conven. 
tion Last Week—Reaney Succeeds 
Mackenzie as Chairman 





The fourth annual meeting of the 
Canadian Association of Life Agencyll 
Officers was held in the Board Room 
of the Canada Life of Toronto las 
week. Alexander Mackenzie, manager 
of agencies of the Manufacturers Life 
presided as chairman. The program 
devoted special attention to the con. 
servation of business and the selection 
and training of men for life insurance 
work. 

The Canada Life acted as host to the] 
delegates, and everything possible was 
done for their enjoyment and comfort§ 
On Wednesday the delegates were ten- 
dered a luncheon at the National Club 
and on Thursday at the conclusion of 
the morning session a luncheon was held 
at the Rosedale Golf Club. Before con- 
cluding the final session a hearty m-§ 
animous vote of thanks was tendered# 
the Canada Life and its officers for the 
hospitality extended. Mr. Mackenzie 
chairman, was also tendered a vote of 
thanks, 

The executive committee for 1923-247 
is comprised of the following: Chair- 
man, C, J. A. Reaney, superintendent of 
agencies, Mutual Life of Waterloo; 
Geo. H. Hunt, superintendent of agen- 
cies, Imperial Life of Toronto; E. J. 
Maclver, assistant secretary, Prudential; 
A. N. Mitchell, assistant general super- 
intendent, Canada Life of Toronto; J. 6 
Stephenson, superintendent “Ordinary” 
agencies, London Life, London; C. D. 
Devlin, assistant superintendent, Cor- 





federation Life of Toronto; C. E. Rob- 
ertson, superintendent of agencies, Do- 
minion Life of Waterloo. 

The program included the following 
addresses: 


alain Be 


“General Agency Problems’—H. ¢ : 
Cox, president, Canada Life. : 
“Should an Investigation of Laps 


Rates Be Undertaken?”—J. B. McKech- 
nie, general manager and actuary, Man- 
ufacturers Life. 

“A Referee’s Comments on the Agency 
Game”—Alfred Hurrell, second vite 
president and general solicitor, Prv- 
dential. 

“The Selection of Men for Life Insur 
ance Work”—Alfred N. Mitchell, assist 
ant general superintendent, Canada Life: 
Charles H. Carpenter, superintendent 
eastern Canada, Great-West Life. 

“The Training of Men for Life I= 
surance Work”"-——-E. J. Maclver, assist 
ant secretary, Prudential. : . 

“The Ontario Insurance Act”—V. Eva" 
Gray, superintendent of insurance for 
Province of Ontario. oy 

“Some Observations on the Conserva 
tion of Business”—H. R. Stephens® 
general manager and actuary, Crow? 
Life. ; 4. 

“Some Hints on Conservation of Bus 
ness”"—D. R. MacKenzie, conservation 
department, Manufacturers Life _ 

“The Part Publicity Department : . 
in Assisting the Agency Force an E 
the Conservation of Business —i ial 
Elvins, advertising manager, Imperi# 


nen ap 





Life. 





Must Fill All Conditions 


The New’ Jersey supreme court a 
found that every condition existing % 
the time of application must be — “ 
upon payment of premium, if a hi e oe 
icy is to be effective. The case was alt 
of Maria Prahm vs. the Prudential, § , 
being brought on a policy taken ov b- 3 
a risk, but on which the first prem 
was paid after considerable time o— 
elapsed after application. It was Pr° al 
that the applicant was not ™ = : 
health as at the time of applicat hn ~ 
did not fulfill the conditions whic - 
quired that “health, habits and occ he- 
tion of the insured be the same 4s oe 
scribed in the application” and thus 
policy was held void. 
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Home of the Greatest Illinois Company 
Arca Land and Building Owned and Occupied 
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. 1212 Lake Shore Drive 


a Life: Nineteen Twenty-three completes the thirtieth year of this 
Company’s successful operation and uninterrupted progress. 


» To build a substantial service-giving organization, big enough 
ce. for to have unquestioned strength, but small enough to maintain 
— close and human relations between the Home Office, the Field 
pen and its Clients, and to especially merit the patronage of the 

citizens of its Home State, is the already realized goal and 
an ambition of the 


n peria! 
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Fourth Anniversary 


LIBERTY LIFE 
INSURANCE COMPANY 


OF KANSAS 
Liberty Life Building Topeka, Kansas 


The History of The Liberty Life Is a Record of Promises Kept 


As Is Evidenced By the Following Statement: 


Assets 
Bhagy 6, BBD. ccccccccccccscccccccccccccccccccccce 
IE os ccsnnacscossan sieaaan . $170,510.29 
June 30, 1921........ ccna ... $423,144.71 


$735,256.65 
December 30, 1922 ... . . $888,242.27 
May 5, 1923 .... . $1,038,314.56 


Insurance In Force 


Bay 6, W9ID...ccccccccccccccccccccccccsccccsecccocse one 
I bv inn ndndndececces wéeanil $2,000,000.00 
June 30, 1921........ Pacaeud ‘ 0,305,000.00 


June 30, 1922 gsi,s00.00 
December 30, 1922 . . . $12,822,200.00 
May 5, 1923 ... . $14,395,700.00 


Cash Paid to Policyholders and Beneficiaries Since Organization $129,726.25 
Dividends Paid to Policyholders $105,547.04 


From May 6, 1921, t. May 6, 1923, (the first two full dividend paying years of the 
Company), The Liberty Life of Kansas paid $56,406.00 more in dividends to its policy- 
holders than were paid by any other life insurance company during a similar period. 
Of the three companies paying the next largest amount in dividends during their first 
four years, one had a slightly larger amount of insurance in force and the other two 
companies had practically the same amount of insurance in force as The Liberty Life. 


Desirable Territories Available for Good Men. Write Home Office. 
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IN WEST VIRGINIA 


We Offer 


A Clean Company 
Liberal Contract 

Low Net Cost 
Up-To-Date Policies 
High Renewal Record 





We Want 


A State Agent 
Experienced 
Ambitious 

Clean Record 
Wide Acquaintance 


-Approximately 70% of all 
business ever placed by this 
Company is now in force. 
Address in confidence, 


AGENCY DEPARTMENT 


The Midland Mutual Life Insurance Company 


Home Office: Columbus, Ohio 


Seen oe 


al eaeienesiainiclan ee al 





PROGRAM COMPLETED 


—_—_—_——_ 


STRONG LINE-UP IS SECURED 





Agents of Northwestern Mutual Life 
Pian Details of Two-Day 
Session in July 





MILWAUKEE, WIS., May 22.—The 
committee of the Agents Association of 
the Northwestern Mutual Life and 
home office officials have prepared the 
following program for the annual meet- 
ing to be held in Milwaukee July 23-25. 
While some of the details of the ar- 
rangements are as yet incomplete the 
following program is contemplated: 

Monday 

Noon Luncheon, district agents,—Paul 
Smith of Charleston. 

Baseball game—Mr, Pinkus of Indian- 


apolis. 

Golf tournament—Marue Carroll of 
Oshkosh. 

Home office tour—Ray Chapman of 
home office. 

Special and district agents meeting 


Monday evening. 
Tuesday, A. M, 


T. A. Peyser, New York City, in charge. 
Reception for new men by officers of 


company. 
Address of welcome—President W. D. 
Van Dyke. 
Response—T. A. Peyser, New York 
City. 


President of Marathon Club. 

Runner-up or second man in 
Marathon Club, 

“Impressions of a New Agent”—H. L. 
Schamberg, New York City. 

“Experiences of ¢ Veteran”—Charles 
Sachs, New York City. 


Tuesday P. M. 


F. Mann of Omaha, chairman. 

“Northwestern Options, The A. B. C. 
for Happiness’”—J. P. Davies, Brooklyn, 
N 


the 


. Fe 

“How Northwestern Options Are Pro- 
tected”"—F, P. Price, Milwaukee. 

“How I Meet Disability Income and 
Double Indemnity Competition’—George 
V. Metzger, Kansas City. 

“Northwestern Contract Provisions 
Which Attract Immediate Attention”— 
R. H. Manley, Omaha. 

“Effective Closing Arguments”—E, F. 
Gauthier, Des Moines. 

“Final Summary”—F. Mann. 


Wednesday, A. M. 


N. P. Langford, St. Paul, chairman. 

“Some Features of Northwestern De- 
velopment”—Henry F. Tyrrell, home of- 
fice. 

“The Company’s Response to Field De- 
mands”—C. H. Parsons, Toledo. 

“Our Obligation and Opportunity”’— 
Vice-President M. J. Cleary, home office. 


Wednesday, FP. M. 


J. J. Hughes, Des Moines, 
man. 

Luncheon at Hotel Pfister and general 
discussion in which F. L. Wright of Har- 
risburg, Pa.; Russell Law of Charles- 
ton, W. Va.; H. N. Laflin of the home 
office, and others, will participate. 


Ia., chair- 


Wednesday Evening 


Banquet at home office—T. A. Peyser, 
New York, toastmaster. 

Presentation of sports prizes, by Royal 
K, Goldsbury, Pittsburgh, Pa. 


Presentation of agents’ prizes, by 
George W. Copeland, superintendent of 
agencies. 

Presentation of honor buttons, by 


Ralph Hamburger, St. Paul, Minn. 
Address—Trustee W. E. Black, Mil- 
waukee. 


Western & Southern Addition 


The Western & Southern is com- 
pleting the beautiful new addition to 
its home office building at Cincinnati 


and expects to occupy the new part 
within the next month. President Wil- 
liams and Vice-President Clyde P. 


Johnson will occupy handsome offices 
in the new part and Vice-President 
Charles F. Williams will take on the 
present space of President Williams in 
addition to his new office. 





OPPOSED TO THE PLAN 


KANSAS CITY AGENTS ACTIVE [ 


Life Insurance Men Join With State 


Department in Fighting Stock 
Sold With Policies 


The Kansas City Life Underwriters 
Association is taking an active part in 
endeavoring to suppress the practice of 
selling stock with policies. Charles R. 
Mathews, president of the association, 
has addressed the members enclosing a 
letter from Actuary Robert E. Daly of 
the Missouri insurance department to 
President Daniel Boone of the Midland 
Life of Kansas City. In this letter Mr. 
Daly says that last autumn the depart- 
ment received several complaints that 
the Commercial Life of Kansas City is 
selling insurance in connection with 
stock. He says that he took the matter 
up with the officers and asked them to 
discontinue the practice. He says that 
the department has received information 
that the United States Reserve of Kan- 
sas City is trying to sell stock with in- 
surance. The department at once took 
up the matter with the officers. Mr, f 
Daly then says: 

One of the old line life insurance [7 
companies incorporated under the laws 
of this state, which does not have its 
home office in either Kansas City or 
St. Louis, has made up its mind to sell 
stock in connection with insurance. | 
am advised that the president of the 
company has stated that the matter is 
legal, and he proposes to issue stock 
with policies even though they are not 
approved by this department. I may 
have been misinformed in this regard, 
but I do know that he intends to trans- 
act business in that manner, unless he 
is prevented by this department. 





I wish you would take the matter [7 
up with the Life Underwriters Associa- [7 
tion of Kansas City, Mo., also, with fF) 
the life underwriters association of the : 
state of Missouri, and inform the mem- 
bers of the associations that this de- 
partment has never approved the stock 
with policy. Therefore, if any company 
in endeavoring to sell stock in con- 
nection with insurance, it is doing 80 
in violation of the rulings of this de- 
partment or the laws of this state. If 
any of the members of the Life Under- 
writers Association of Missouri will ad- 
vise this department as soon as they 
learn that representatives of any com- : 
pany are endeavoring to sell stock in | 
connection with insurance, we will g0Vv- j 
ern ourselves accordingly. 


Iowa Companies Break Records 


Iowa life companies are breaking all 
records, according to reports from home 
offices at Des Moines. The Bankers 
Life and the Equitable of Iowa reported 
last month as the biggest April, ™ 
point of volume of business written, 
the history of the companies. The 
Equitable reported a gain of $1,517,000 
over last April, and $3,210,000 gain ™ 
written business the first four months 
of this year as compared to the same 
period last year. The Bankers Life re 
ported a total for April of $12,081,210, 





an increase of $1,592,093 over April 4 
year ago, and a gain of nearly $4,000,- 
000 in new business for the year up t? 
May, compared to the four months o! 
1922. 


Shows Mortality Improved 


The Penn Mutual Life in its report 
on April business shows that mortality 
is considerably improved this year, the 
mortality in April, 1923, being 62.3 per 
cent compared with 65.9 percent ™ 








April, 1922, or a 3.6 percent decrease 
There were death losses under 215 pol 


~~ 


cies, aggregating $1,054,187, of “e 
191 were paid’ within 24 hours. | The 


mortality for the first four mon 
1923 is 65.9, compared with 68.3 for the 
first four months of 1922, indicating that 
the improvement in mortality _has been 
contested throughout the first four 
months of the year. 
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MUST WATCH DIVORCE 


————_—— 


CAUSE OF MUCH LITIGATION 





F. G. Hodskins, in Paper Before Life 
Counsel, Tells of Effect on 
Settlement of Policies 





The importance of watching the bene- 
ficiary clause in a life policy was dis- 
cussed in a paper read by Frank G. 
Hodskins, general counsel for the Mas1 
sachusetts Mutual Life, before the meet- 
ing of the Association of Life Insurance 
Council at Milwaukee this week on “Di- 
vorce as Affecting Rights to Proceeds 
of Life Insurance.” Mr. Hodskins said 
that controversies involving the right to 
proceeds of life insurance arising from 
divorce are of frequent occurrence and 
that it appear generally true that policy- 
holders do not have this matter brought 
before them with sufficient force. The 
change in beneficiary and full title to the 
policy should be clearly defined before 
the death of the assured and not after- 
wards as it causes a delay in the settle- 
ment of the estate and also large legal 
expenses, 


Must Change Policy 


Mr. Hodskins said that the general 
rule is that where the husband has 
designated his wife as beneficiary un- 
der an ordinary policy of life insurance, 
designating her by name, or with the 
additional word “wife” or “my wife,” 
her interest as beneficiary is not affected 
by a divorce. This rule also holds good 
in cases where the husband has reserved 
the right to change the beneficiary, but 
has neglected to exercise that right. 
Numerous cases were cited, showing 
how the proceeds of life policies were 
directed by the court into channels not 
intended by the policyholder. Through 
carelessness or lack of knowledge, no 
change is made in the beneficiary clause 
and thus the policy was left open to 
controversy and litigation, in the ma- 
jority of cases going to the divorced 
wife. Among the states in which the 
general rule is not followed is Texas, 
where divorce is looked upon as a ter- 
mination of insurable interest, thus re- 
moving the divorced wife’s interests in 
a policy, whether it was her fault that 
caused the divorce or not. In New 
York the law deprives the divorced 
wife of her right to proceeds of insur- 
ance, if the divorce is obtained because 
of her misconduct, although if the di- 
vorce is based upon the misconduct of 
the husband, no change is made in the 
Policy relation. 


Urges Preventive Measures 


_Mr. Hodskins urged that the prin- 
ciples of preventive law be applied to 
this matter. He states that he cannot 
understand why an insured who has re- 
served the right to affect a change of 
beneficiary does not exercise that right 
after a divorce, though he believes that 
m most cases it is due to ignorance of 
the effect of the divorce decree on the 
Policy. Whether it is ignorance or 
mr delay in making the change, it 
— be to the mutual benefit of the 
empany, agent and policyholder for 
— or the one in closest contact 
oa rs policyholder to thoroughly ex- 
: im the situation and remove as much 
a Possible the chance of litigation. It 
one ee that a reauest for a dunli- 
: a icy be watched, as this is often 
—— of the divorced wife retaining 
tng of the original form. In such 
taine? reer the policy may be obh- 
cheald legal proceedings and this 
“a »e done, rather than to immedi- 
y send out a duplicate form. 
e—_—, 


File Articles with Commissioner 


m3... providing that articles of incor- 
oe n of insurance comnanies and 
ao ments thereto he filed in the office 

mmissioner of insurance instead of 


the offic 
conentce of secretary of state in Wis- 
t 


8 passed by the state lecisla- 
ure and has been enacted into law. 
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This is one of a series of messages appearing each week. 
Watch for the one to appear next week. 


EDUCATIONAL 
ADVERTISING 


Thousands of dollars are spent annually by the Grizzard System to 
arouse interest among the general public in the benefits of old line life 
insurance. Not only the Grizzard System, but the whole life insurance 
field, is thus aided in underwriting policies through the educational 
message that is carried to millions of readers of the greatest newspapers 
in cities where this system operates. 


Below is a quotation from a typical Grizzard System copyrighted 
advertisement run in a recent issue of the Chicago Sunday Tribune 
(circulation practically one million copies): 


“One of the established principles of modern life is that 
Thrift is the basis of Success and that systematic saving is the 
bedrock of thrift. Another principle of modern life is that 
every man should not only provide daily bread and shelter for 
his dependents during life, but also make adequate provision for 
their needs after his death. The most feasible arrangement for 
making this provision is through the medium of old line legal 
reserve life insurance. 


“The principle of life insurance is so well established and 
so universally acknowledged and popular that practically all men 
have old line insurance for some amount. The majority, how- 
ever, are not adequately insured. The death of a friend or 
acquaintance emphasizes this truism, and, besides, who ever 
heard of anyone dying over-insured?” 


By this brief quotation from a full-page advertisement it is clearly 
seen that in order to “sell” the Grizzard System, it is customary first 
and always to present, through dignified and widespread advertising, 
the facts and information that “drive home” the benefits of old line life 
insurance. The effect of such advertising is not alone instant but cumu- 
lative, and is bound to be felt for years to come. 


GRI 


Pronounced Griz-ard’ 


SYSTEM 


GRIZZARD SYSTEM OF GRIZZARD SYSTEM OF 
CHICAGO, Incorporated _ OHIO, Incorporated 
Send for free Wrigley Bldg., Chicago 398 Euclid Ave., CLEVELAND 
copy of Radio GRIZZARD SYSTEM OF 16 E. Broad St., COLUMBUS 
Address on Life MICHIGAN, Incorporated Metropolitan Bidg., AKRON 
Insurance by Ist Natl. Bank Bldg., Detroit Daily en Bldg., CANTON 
James A. Griz 


pth ce GRIZZARD SYSTEM OF AMERICA, Incorporated 
Executive Offices, Wrigley Bidg., Chicago 
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A MAN’S JOB 


IS TO MAKE A SUCCESS 


You can do it with a company that has 
$67,721,828 business in force 
12,325,323 in admitted assets 
10,488,699 securities on deposit with the State 
12,536,498 paid to policyholders 
6.23 interest earned in 1922 


SEE THE 


ROYAL UNION MUTUAL LIFE 
INSURANCE COMPANY 


FRANK D. JACKSON, Pres. 


SIDNEY A. FOSTER, Secy. 


DES MOINES, IOWA 








May Mean Thousands To You 





EADING of two Columbus Mutual Life Booklets may 
mean thousands of dollars to you. One is a Booklet of 
Bouquets, the other the “Miracle” story. The first is the 
candid expression of hundreds of Life Insurance men,—Agents, 
General Agents, Managers, and Executives—concerning ‘the in- 
evitably large success of the Columbus Mutual System. The 
other is a reprint from a laudatory article in a well-known maga- 
zine for salesmen, detailing the fascinating history of the Brandon 
insurance plan. The Columbus Mutual is declared to be the 


“Miracle” of Life Insurance. 


Write your name and address on the margin of this adver- 
tisement and send to The Columbus Mutual at Columbus, Ohio. 
The booklets will be forwarded to you. If you think of a change, 
here’s your opportunity to get all the distinctive advantages 
The Columbus Mutual offers. No General Agents or Managers, 
no closed tertitory. No strings on renewals. 


The Columbus Mutual made fine gains in 1922 and will 
exceed them in 1923. It has passed 40 older companies in total 
volume and many others in yearly gains. 


Our PERFECTED ENDOWMENT POLICIES are proving sure 
winners. With them our boys meet and beat the stiffest competition. 
The other fellow has nothing just as good. 














American National 


W. L. MOODY, JR., 
President 


Insurance Company 


OF GALVESTON, TEXAS 


SHEARN MOODY, 
Vice-President 


WwW. J. SHAW, 
Secretary 


FINANCIAL STATEMENT, DECEMBER 3ist. 1922 






Real Es Pe _ $ 917,417.61 — 
tate MOG eo ccccccccces 417. Net Reserve (American Expe- 
Mortgage Loans .........+-4+. 5,352,594.38 rience 3 and 3% per cent)...$11,202,951.35 
Collateral Loans ..... Jt eeeeseees 25,000.00 Special and Contingent Re- 
Loans Made to Policyholders ca AR 173,682.00 
(on this Company’s Policies) 1,458,245.93 eserves for Death Losses in 3 
Bonds | the sseeseeees ecccecsecccece 4,214,350.01 Process of Adjustment.. 134,739.47 
Cash in Banks...... ss eeeeeeeees 1,718,881.46 Reserve for Taxes, etc........ 89.770: 
Certificates of Deposit ........ 7,848-15 Miscellaneous Liabilities ...... 139,656.13 
Interest Due and Accrued..... 316,604.78 Capital Stock....$1,000,000. 
Deferred and Uncollected Pre- Surplus ....... 2I2"1,555,824.05 
Uncarned Premiums on Fire in. °"' Surplus Security to” Policy- - 
cutamam WHEMEED «.ccceceoee 713.62 BEIED cncccccenerncécosetusens 2,555,824. 
DOERR, seaveccceccocecoseces $14,296,623.93 po) ee $14,296,623.93 
Gains Made During Year Ending December 31st, 1922 
Increase in Rp FRB cccccsccccsccccoccacesd $23,758,023.00 
Increase in Admitted Assets................+ eoncecesve 2,623,687.00 
By Gb Sn occbsogbdsstenedctecscccttdete ee 741,928.24 


LIFE INSURANCE IN FORCE, $181,457,796.00 
Paid Pelicyholders or Their Beneficiaries Since Organization, $12,549,109.96 
Ordinary Life, Industrial Life and Accident Insurance 
to Meet the Requirements of Every Insurable Person. 
Operates in Twenty States and the Republic of Cuba 
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TENNESSEE MEN MEET 


LIFE AGENTS AT KNOXVILLE 





George P. Chandler Heads State Asso- 
ciation of Life Underwriters— 
Hommeyer Chief Speaker 





KNOXVILLE, TENN., May 22.— 
George P. Chandler of Knoxville was 
elected president of the Tennessee As- 
sociation of Life Underwriters at its 
convention here last week. Other offi- 
cers are: Robert L. Carden, vice-presi- 
dent for Knoxville; John E. Lippitt, 
vice-president for Memphis; F. M. See, 
vice-president for Nashville; Tom L., 
Landress, vice-president for Chatta- 
nooga; William Odom, Knoxville, state 
secretary. 

One of the features of the convention 
was an address by Charles Hommeyer, 
of Cincinnati, superintendent of agents 
of the Union Central Life. He defined 
insurance, as it affects the policyholder. 
as “selling money for future delivery.” 
This, he said, is insurance in a nut- 
shell. The insured makes a relatively 
small deposit, it is returned to him with 








CHARLES HOMMEYER 


Superintendent of Agents, Union Central 
Life 


the amount the money has earned dur- 
ing the time it was loaned to the in- 
surance company. 

Benefits of Life Insurance 


Mr. Hommeyer pointed out the bene- 
fits of insurance companies in the eco- 
nomic world. He. said that insurance 
companies and banks are handmaidens 
of service in turning the wheels of 
finance. He pointed out how the insur- 
ance policy, both large and small, is a 
vehicle which carries credit. The banks 
will take an insurance policy and loan 
money on it as collateral. Also he ex- 
plained that the premiums paid to in- 
surance companies in this country 
amount to $2,000,000,000 annually, and 
that this is turned into bank deposits 
throughout the country. 

The insurance policy, he asserted, is 
the greatest promoter of thrift yet de- 
vised, because it exercises a wholesome 
compulsion on the insured to save—it 
makes a demand on the insured for 
money and he has the comforting con- 
sciousness that although he hasn’t it to 
spare, he is but placing it where it will 
return to him and bring other money 
back with it. 


President Eliason Speaks 


President A. O. Eliason of the Na- 
tional association was also a speaker. 
He said that he is visiting the head- 
quarters of state associations of life un- 
derwriters and their conventions with 
the sole idea of raising the standards 
of life insurance business, of bringing to 
life underwriters of the country a 





IS MAKING PROGRESS | MUC! 





HAS PLANS FOR DEVELOPMENT SALES 


















American Bankers of Chicago Has S¢o"d 





Turned Down Offers for Reinsur- ver 

ance of Its Business 
Secretary John W. Karstrom of the Openir 
weeks, th 


American Bankers Life of Chicago, 
when asked recently what progress his 
company is making these days, said that 
the new business for May is expected to 
be $400,000 and that every month this 
year has shown a handsome sum total. 
This is in spite of the reiterated state- 
ments that have been made that the 
company would reinsure its business 
after the retirement of President E. W. 
Spicer. 

“It is quite true,” said Mr. Karstrom, 
“that a number of offers for the busi- 
ness of this company have been made 
and as a matter of fact I made one of 
these myself, but the directors have not 
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seen fit to accept any of these, and | 900”. 
doubt that they will act otherwise in the Studen: 
future. Plans are being considered for exempt f1 
the future progress and development of Myths year 
the company and an experienced and more tha 
capable executive head is being sought. fy 4s Start 
It is not possible to speak definitely [jim the t 
about this last matter at this time, but ow oN 
if present negotiations are successful a | COUTSes- 
president for this company will be se- the first, 
lected that will be an assurance of its |g Worth of 
success in the future. In the meantime : 

our lapse ratio is as favorable as our Sullivan 1 
new business account. Perhaps the sys- John E 
tem we have of paying bankers a col- ersworth, 
lection fee of 1 percent on renewal pre- [J responden 
miums, the agent originally writing the [9 pointed ir 
business not being charged with any [) Hampshi: 


renewal duties, has something to do Donahue. 
with our low lapse ratio. Our agents, 1 from the 
and over 50 percent of the men we have Brown, w; 
under contract are classed as active pro- “Boosters 


ducers, write smaller policies as a rule, F¥a Jocal pb: 
and this of course helps the high re- P¥ernor Bre 
newal record established.” mouth Co 
EC Seo ae master eé 

Attend South Carolina Convention Wilson. 
A party of home office officials of the J es oper 
Life Insurance Company of Virginia of og “ 
attended the third annual get-together [9 Ce wo 
convention of South Carolina agents ot gp 


the company at Columbia May 24 under land 








the supervision of L. B. Gilliam, district Mai with 
i . So Maine anc 

manager, with headquarters in that city. = mag 
In the party were Frank E. Hall, su- a " 
perintendent of ordinary agencies; John surance 

Sidney Davenport, Jr., actuary; R. 5. I 
Pegram, industrial supervisor; P. St nte 
George Cooke, auditor; W. W. Archer, Illinois 
editorial staff; William Thornton, pub- the agenc 
licity man. Encouraging reports not introducec 
only as to business already written this been reco 
year but as to the outlook for the re Illinois hy 
mainder of the year were submitted. backing o 
Superintendent Hall was in charge o ton of the 
the Columbia office for a time before fire and c 
being elevated to his present position at J ing the bil 
the home office. i endeavorin 
—= ———_———_———- tory law o 
rea rewrote Se & other State 
higher conception of service to the pe Bi nois agent 
ple, and of making life insurance a MOr€ Fino power 
practical factor in the economic lives backing th 
of those who may take advantage of It. retaliatory 
A. S. Caldwell, new Tennessee 1 . 
surance commissioner, told of two new Union C 
rulings of interest to life men and_tol B Prec; 

of the work of his department. Com- [@.. residen 
missioner Caldwell stated that since he J late Lif 
has been in office he has increased the endent 
revenues of the department $77,000, oh an me 
and that he had secured in the legisla- i a 
ture an amendment to the insurance My Cay 
laws of the state that will produce $35- BR)” ° Neb 
000 more of revenue. He stated that Rig a 
this year he would turn into the state gathered «, 
treasury a total of $1,500,000 and that my ™ 
this would be $400,000 more than was gener r 1. 
turned in for the same time last year. Spent ; “. 
Mr. Caldwell said he had reduced generally . 


the expense of his own office $6,000 by 


ee. ‘i tral especj 
the elimination of four clerks and help especia 


are touring 


ers. All the departments of the goverm- @... 
ment are functioning splendidly. he —s t D. 
stated, under Governor Peay's Te Bie... Ch 


ganization act. 
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SALES SCHOOL IN OKLAHOMA 





Second Summer Session at State Uni- 
versity Will Start June 4— 
L. D. Stark, Director 





Opening June 4 for a course of eight 
weeks, the second annual session of the 
summer school of insurance salesman- 
ship will be held at the University of 
Oklahoma, Norman, Okla. Loren D. 
Stark of Guthrie has been selected di- 
rector of the summer school. He is a 
graduate of the insurance salesmanship 
course of Carnegie Tech at Pittsburgh, 
and was assistant in the summer school 
last year at Oklahoma University, when 
the first session of the kind was held in 
the college. Other assistants will be Dr. 
C. E. Benson, teacher of psychology in 
the university, and Russell King, also 
from the Carnegie school. Daily sessions 
of the school will be from 7 a. m. to 
noon. 

Students residing in Oklahoma are 
exempt from tuition, and the attendance 
this year promises to be many times 
more than last year, when the school 
was started. There are only four states 


Win the Union, this includes Oklahoma, 


now giving insurance’ salesmanship 
Scourses. Results of last year’s school, 
the first, have more than proven the 
worth of the department. 


Sullivan New Hampshire Commissioner 


John E. Sullivan, postmaster at Som- 
ersworth, N. H., former newspaper cor- 
respondent and newsdealer, has been ap- 
pointed insurance commissioner of New 
Hampshire to succeed the late John J. 
Donahue. Commissioner Sullivan comes 
from the home town of Governor 


» Brown, was one of the original “Brownie 


“Boosters” and has previously managed 
a local baseball team upon which Gov- 
ernor Brown played after leaving Dart- 
mouth College. He was appointed post- 
master eight years ago by President 
Wilson. He is 44 year old and has been 


} prominent locally in the Knights of Co- 


lumbus and as a member and secretary 
of the school board. The appointment 


, + . . 
}of Commissioner Sullivan marks the 


fourth new commissioner in New Eng- 


Bland within a few weeks, Vermont, 


Maine and Connecticut having also had 
changes in the heads of their respective 
msurance departments. 


Interest in Qualification Bill 


Illinois agents are much interested in 
the agency qualifications bill that was 
introduced in the legislature and has 
been Tecommended for passage by the 
Illinois house committee. It has the 
backing of Superintendent T. J. Hous- 
ton of the insurance department. The 
re and casualty reciprocals are fight- 





AN eae I 


me Central | 


ing the bill. Superintendent Houston is 
endeavoring to strengthen the retalia- 
tory law of the state. He contends that 
other states can take action against IIli- 
hols agents and companies and he has 
nO power to retaliate. He is therefore 
backing the measure to bolster up the 
retaliatory law, 


Union Central Officials at Lincoln 


= . — 
President John D. Sage of the Union 
te; Charles Hommeyer, super- 


imtendent of agencies; Dr. Charles 






naertz, medical director, and W. How- 
~ Cox, assistant secretary, spent an 
a = with a number of the com- 
cals 8 Nebraska representatives at Lin- 
“in on May 17. Thirty-five of the 
“gents working within the state were 
gathered in by A. R. Edmiston, general 
agent at Lincoln, and H. O. Stell, the 
eg agent at Omaha. The day was 
— iL, Uscussing insurance problems 
tal ve and those of the Union Cen- 
“ especially. The group of executives 
with —s the country getting in touch 
— omy forces, and went from Lin- 
= © Venver. They had previously 
*n at Chicago and St. Paul. 





























A “Buy at Home’ Campaign 


When a local agent is not getting the business; 
when it is being written by some high pressure fellows 
who come out of the big town up state and period- 
ically gather the applications—something is wrong 
with the local salesman. 


Generally he has not learned the worth of service 
to the extent that he practices and preaches it con- 
stantly in his neighborhood. 


The success of the local agents of The Lincoln 
National Life Insurance Company is largely due to 
the fact that from the time they take their contract 
they are impressed by the value of service. Their 
problems get prompt and earnest attention from the 


Home Office. 


Soon they are so sold on the priceless benefits of 
service that they are eager to give their clients that 
personal attention which induces their neighbors to 
buy from the home agent. 


That service ambition which means success soon 
becomes a part of those who 
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The 


Lincoln National Life 
Insurance Company 


*‘Its Name Indicates Its Character’’ 
Lincoln Life Building Fort Wayne, Ind. 
Now More Than $250,000,000 In Force 
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A False Premise 


One of the causes for the friction that 
has been stirred up over so-called bank 
plans and over banker-agents is the 
firmly rooted belief that the American 
public can only buy so much life insur- 
ance and that if a certain portion is 
written through banks or bankers there 
will be less for simon-pure life solicitors 
to divide among themselves. This is 
putting very baldly and brutally a the- 
ory that has been put forward in more 
adroit ways by opponents of bank plans 
and banker-helpers. Usually the oppo- 
nents who have used this point have 
gone all around Robin Hood’s barn, or 
Red Robin’s barn, which ever it is, to 
hide the point from the uninitiated and 
still make it clear to the fraternity. 
Now there are a lot of opponents of 
“outside aids” who are less selfish in 
their opposition and who really wish to 
defend the business against something 
which they honestly believe is a real 
hindrance to the proper advancement 
and progress of life insurance. 

But it does seem a little out of place 
to let the less worthy opponents con- 
tinue to advance the idea that America 
has reached or is nearing its life insur- 
ance saturation point. 

When a few thousand motor cars 
were in operation in the United States 
a New York automobile agent sold out 
on the theory that the cream had been 
skimmed. He thought he was unload- 
ing some skimmed milk, 

When there were five million cars in 
the country the automobile trade papers 
were filled with articles about the satu- 
ration point. And here we are with thir- 
teen million machines at the beginning 


of the year and the prospect of fifteen 
million by midnight, 1923! ; 

And as for life insurance—why we 
have just begun to get somewhere. It 
has taken three quarters of a century to 
get over the idea that every man should 
have some life insurance. How many 
more years will it take to get home the 
doctrine of adequate insurance? We've 
already made some progress and we 
are beginning to scratch the surface on 
the use of life insurance for purposes 
other than protecting widows and or- 
phans. But the road stretches on and 
on ahead. The end is not in sight by 
any means. 

Progress is impeded by the very ex- 
istence within the life insurance world 
of the idea that the public can only ab- 
sorb so much. Remember how the 
American public fooled the best statis- 
ticians and economists on the automo- 
bile. 

Remember how they bought and 
bought and bought of Liberty bonds. 

Let us not overlook the fact that the 
big rewards of the next twenty years 
will go to the men who sell the idea 
that life policies are like bonds, bank 
accounts, titles to real estate, etc.—the 
more a man has of them the better off 
he is. 

Are the men who fear that there will 
not be enough business to go around 
like the young lady who was recently 
made the heroine of a squib in a com- 
pany bulletin? She said, when the girls 
were suggesting various things that 
might do as a present to another: “Oh, 
no, we don’t want to give Mazie a book, 
she’s already got one.” 


Praise for Life Men 


THE case of S. S. Kresce has called 
to general attention throughout the 
country the fact that. life insurance 
agents are now organized to protect 
their rights and place their business on 
a professional basis. The Minneapolis 
pp a id 
Tribune” in an editorial endorses the 
attitude of the life agents as follows: 

S. 8S. Kresge, multimillionaire operator 
of a chain of five and ten-cent stores, 
recently sought to protect his business 
by taking out life insurance to the 
amount of $5,000,000—the largest single 
policy ever written. 

The commission alone would amount 
to $150,000. 

Mr. Kresge sought to have this go to a 
friend who was not a life insurance 
agent, but who asked the insurance de- 
partment of New York to license him as 
such for the purpose of writing these 
policies. 

The Life Underwriters’ Association of 
Néw York made strenuous objection, 
pointing out that the broker who sought 


the license did not gain his livelihoo 
writing life insurance, or intend = z 
so. He merely wanted to gather in a 
fat commission on his friend Kresge’s 
huge policy. 

Whereupon, the broker denounced the 
underwriters as maintaining a close 
union, just as the bricklayers and other 
crafts do. While perhaps the underwrit- 
ers would not be blameworthy if they 
did have a union, the fact is that their 
organizations, whether in New York or 
Minneapolis, or elsewhere, are chiefly 
for the ethical purposes. They are striv- 
ing to put their calling on a high level 
of honor and responsibility. 

In the Kresge case, they did not ask 
these commissions for themselves, but 
recommended that the business be trans- 
ferred to Detroit, where it originated. 
Mr. Kresge, however, has now announced 
that he will abandon the whole venture. 

The controversy is an interesting one, 
because it raises some nice questions of 
business ethics. It is one of the good 
signs of the times that various callings 
pay a lot more of attention to ethical 
questions than they used to. 


Charles T. Taylor, who died recently 
at Omaha, at the age of 82, had seen 48 
years of service with the New York 
Life. Previous to 1892 Mr. Taylor was 
general agent of the New York Life for 
Nebraska and Wyoming and did yeo- 
man service in opening up that terri- 
tory for his company. He was unques- 
tionably the best known life insurance 
agent among the early settlers along the 
Union Pacific. While he never severed 
has agency connection with the Omaha 
office, his physical condition for the past 
few years precluded active participation 
in the special contests put on by the 
company and it was a source of regret 
to him that he was not able to show 
substantial production. He was earnest 
in wanting the home office to know of 
this regret. At the time of Mr. Taylor’s 





death he was the oldest agent in term of 
service of the New York Life. Even in 
his declining health he was of a sunny 
disposition and radiated cheer wherever 
he went. Up to the last he was a regu- 
lar attendant at the office and found 
great pleasure in pointing out to new 
agents the wonderful future for them in 
representation of the company and in 
the calling of life insurance. 

é 

A. M. Wash, who has been appointed 
insurance commissioner of Kentucky, 
succeeding James F. Ramey, who re- 
signed last week to assist in the organi- 
zation of a new accident company, is 
an experienced insurance man. Mr. 
Wash has been deputy insurance com- 
missioner since the first of the year and 
has been chief examiner since the in- 
cumbency of Mr, Ramey three years 
ago. His work as an examiner has 
brought him into contact with the com- 
pany offices and he has made a careful 
study of insurance, participating in 
many important examinations of mu- 
tuals, reciprocals and stock companies. 
Prior to his connection with the Ken- 
tucky department, Mr. Wash was for 
three years auditor of the Henry Clay 
Fire and was for seven years a local 
agent in Harrodsburg, Ky. He was a 
member of the state legislature in 1920 
as representative from the Harrodsburg 
district. 

Occasionally visitors to the office of 
the - jcamececae, Mi Life of South Bend, 
Ind., are fortunate enough to meet the 
72 pounds of bulldog aristocracy, named 
“Tar Baby,” belonging to General Man- 
ager Anselm S. Burkart. As is only 
natural with a dog belonging to a life 
insurance man, “Tar Baby” is good on 
figures and when asked how many front 
feet he has, barks twice. He answers 
correctly in this way inquiry as to how 
many buttons on your vest, how many 
fingers you hold up before his eyes, etc. 
“Burk” and “Tar Baby” are well known 
and popular institutions in South Bend 
and anyone who doubts this is invited 
to go to the Elks Club when they are 
among those present. 


Tice & Jeffers, home office general 
agents of the Midland Mutual Life of 
Columbus, O., were the leading per- 
sonal producers of that company for 
the year. Their individual records can- 
not be given as they hunt business to- 
gether and divide their business strictly 
on a 50-50 basis. But during 1922 those 
two energetic partners closed just 46 
cases. As they averaged $52,280 each, 
however, a total of $2,404,880, the cases 
were certainly worth while. Of this 
business, Tice & Jeffers were able to 
place $670,000 with their own company. 
There is a keen suspicion that the Mis- 
souri State Life may pay their expenses 
to the coast this summer. 


Forbes Lindsay, internationally known 
as an author of numerous books relat- 
ing to life insurance and a correspond- 
ence course of instruction in life insur- 
ance salesmanship, as well as a lecturer 
upon this subject, died of heart disease 
at his home in San Gabriel, Cal., May 





FORBES LINDSAY 


12. 
dren. 


tack of the influenza for the last two 


spent in Clara Barton hospital, Los Ap- 
geles, but he had experienced a partial 
recovery and was convalescing at his 
home when he passed away. 

In addition to his various writings 
upon life insurance topics, Mr. Lind- 
say was an author of a number of books 
dealing with his extensive travels, and 
also upon economic subjects. He was 


the United States for many years. 


The bronze cast of President George 
B. Stadden of the Franklin Life a 
Springfield, Ill, which will be made ly 
Enrico Cerrachio of Houston, Tex., wil 
be placed in some prominent position ™ 
the home office building when it is con- 
pleted. Considerable interest is being 
taken in this proposed work. At the re 
cent meeting of the general agents at the 
home office Guy MacLaughlin of Hows 
ton, manager of the south Texas depari- 
ment, requested the authority of the field 
men to proceed with the modeling of the 
bust. Mr. Cerrachio is a personal friend 
of Mr. MacLaughlin. The general agents 
conferred on him the authority that he 
asked so that the bust will be a gift from 
the field force. Mr. MacLaughlin 
commenting on the reason for this bust 
said that the Franklin Life management! 
has been particularly desirous of having 
the cooperation of field men. Speaking 
further he said: 

“It is a matter of keen regret to me 
that the wonderful spirit of cooperation 
and accommodation that exists betwee 
the Franklin Life home office family an 
the field men cannot be given widesprea 
circulation through all American indus 
try. 


company takes its responsible field met 
into its confidence in the solution 
problems confronting it, the story would | 
have big meaning and wide interest "| 


tions.” 


young, which is the way to put it wh 
the fine appearance and general activil! 
of this well known life underwriter © 
taken into account. Mr. Girardin is 
ance men in Chicago, being beaten 
Mutual, L. Brackett Bishop of ™ 
Massachusetts Mutual and perhaps o™ 
or two others. But he may claim ‘ - 
one of the younger veterans surely, oa 
ing been with the Phoenix Mutual - 
1890. Mr. Girardin says the preset 





- J as 
managerial system of his company, 


He leaves a widow and two chil- 


months, a portion of which time was| 


For, if it were generally know) 
how ingeniously and how sincerely this 
its bearing on American industrial rel] 


On June 5 Jules Girardin of the Phot) 
nix Mutual in Chicago will be 68 ye 





Mr. Lindsay had been ill from an at-}7 


a native of England but had lived nfl 
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compared with the old general agency 
system, may not have yet demonstrated 
the actual results that will surely be 
shown inside of a few years. He says, 
however, that the economies of the 
present plan and the saving of fixed re- 
newal charges, etc., will certainly soon 
make the Phoenix Mutual to be listed 
as one of the lowest “net cost” compa- 
nies in the country. 


C. C. Dubuar, who has been assistant 
actuary of the Western National Life 
of Denver, Colo., for the past year and 
a half, has been appointed an actuary in 
the New York insurance department and 
will report for duty about June 15. Mr. 
Dubuar is a graduate of the actuarial 
department of the University of Michi- 
gan, under Professor Glover, and is 27 
years of age. 

A recent convention examination 
made of the Western National contains 
special commendation of the soundness 
of its actuarial methods and general of- 
fice system and perhaps that circum- 
stance was a considerable factor in the 
consideration given Mr. Dubuar by the 
New York department. 

The successor of Mr. Dubuar has not 
yet been named by the Western Na- 
tional and probably will not be for a 
week or ten days. Mr. Dubuar is thor- 
oughly familiar with the modified pre- 
liminary term valuation which is now 
allowed in New York. 


Robert C. Newman, president of the 
Quarter Million Dollar Club of the Mis- 
souri State Life, is continuing his rec- 
ord production pace and has started 1923 
with a record that will make this year 
pass all previous achievements. Mr. 
Newman has paid for $1,000,000 of busi- 
ness in the first four months of 1923. 
Should he maintain this rate, and the 
final quarter of the year is always his 
best producing time, he will pass the 
$3,000,000 mark this year. His 1922 
record was $1,700,000 new business, this 
being his high mark. He entered the 
class of $1,000,000 writers shortly after 





joining the Missouri State Life and has 
maintained his pace throughout his 
company connection. 


S. H. Swope of the Union Central of 
Cincinnati, one of the city’s largest life 
insurance writers, if not the largest, 
and a past president of the local asso- 
ciation there, will give up work for sev- 
eral months and on June 15 will go with 
his family to Long Beach, Cal., where 
he will spend several months in recu- 
perating his health. Mr. Swope expects 
to be back in Cincinnati with all his old 
vigor and energy in the fall. 


H. O. Leach, who has recently been 
made superintendent of agencies of the 
Sun Life of Canada, was formerly as- 
sociated with the Alfred M. Best Com- 
pany of New York. He resigned some 
six years ago from the Best concern 
to do special work for the Sun Life. He 
is a native of England and on coming to 
this country concluded he would enter 
the insurance business. Someone sug- 
gested that he advise with Mr, Best as 
to the wisest course to pursue. On the 
conclusion of the interview Mr. Best 
employed Mr. Leach in his own organi- 
zation. 


ome 

Neil B. Morrison, formerly district 
agent of the Mutual Life of New York 
at Duluth, Minn., died at a Rochester 
hospital last week after an illness of 
four years. Mr. Morrison represented 
the Mutual Life at Duluth from 1910 to 
1919, when he suffered a stroke of par- 
alysis, from which he had never recov- 
ered. From 1906 to 1910, he had been 
receiver of the United States land office. 
He was especially prominent in Masonic 
circles at Duluth. 


J. F. Ramey, retiring insurance com- 
missioner of Kentucky, was presented 
last Saturday evening with a National 
sedan by insurance friends at a house 
party given by President James R. Duf- 
fin of the Inter-Southern Life at his 
home in Louisville for Mr. Ramey and 
for two visiting insurance commission- 





ers, T. S. McMurray, Jr., of Indiana 
and Albert S. Caldwell of Tennessee. 
About 100 guests were present and the 
two visiting commissioners spoke in 
highly complimentary terms of the work 
of Mr. Ramey in connection with the 
National Convention of Insurance Com- 
missioners. 

Arthur C. Louette, the new manager 
of agencies of the People’s Life of 
Frankfort, Ind., will assume his position 
June 1. For the last three years he has 
been home office field supervisor of the 
Lincoln National Life. He is 32 years 
of age and just in his prime. He took 
the Carnegie salesmanship course and 
has had experience in establishing both 
rural and city agencies. 

The engagement of Fisher Simmons, 
assistant secretary of the Pan-American 
Life, who is also in charge of the acci- 


dent and health department, to Miss 
Pauline Mcllhenny, daughter of Mr. 
and Mrs. Edward A. Mclilhenny of 


Avery Island, La., is announced. Mr. 
Simmons is a son of Vice-President and 
General Manager E. G. Simmons of the 
company. 

A. B. Banks, president of the Home 
Life & Accident and the Home Fire, 
both of Little Rock, Ark., is said to be 
the most heavily insured man in the 
state, carrying more than $750,000. Of 
this amount more than $100,000 in 
the Home Life & Accident. 


is 


T. R. Weddell, the genial editor of the 
“Insurance Post” of Chicago, has been 
elected vice-president of the Hinsdale 
Club, a social organization at Hinsdale, 
Ill., where Mr. Weddell resides. 

Ralph H. Rice, president of the Na- 
tional Fidelity Life of Kansas City, is 
the proud father of a bouncing boy. 


John Way, vice-president of Provi- 
dent Mutual Life, was elected a di- 





rector of the company on Monday, to 


fill the unexpired term of Frederick H. 
Strawbridge, who resigned. 
_ 

Stewart M. La Mont, head of the ac- 
cident and health department of the 
Metropolitan Life, has been appointed 
a fourth vice-president in appreciation 
of his efficient service. 


Veith Joins Penn Mutual 


Anthony J. Veith, widely known field 
man, last week joined the field organi- 
zation of the Penn Mutual Life but will 
not receive a title until later. For 17 
years he was engaged in field work for 
the Massachusetts Mutual Life, includ- 
ing nine years in the field and eight in 
the home office, during which time he 
traveled considerably and served as 
cashier in various large agencies. 

Mr. Veith will have headquarters in 
the Penn Mutual home office building, 
getting acquainted with the eastern 
agencies, until some time in the fall. 
Next week he will address the fortieth 
annual convention of the National Penn 
Mutual Agency Association at White 
Sulphur Springs, W. Va. In the fall he 
will take up permanent headquarters at 
St. Louis in the office of George Ben- 
ham, Penn Mutual general agent, 
whence he will work for the develop- 
ment of agencies in the middle west. 


Plan Big Sales Convention 


The American National of St. Lous 
has prepared an interesting program for 
the sales convention to be held on June 
8 and 9 at the company’s home offices, 
when the $100,000 Club will be launched. 
A feature will be the banquet to be 
given at Hotel Chase on the evening of 
June 8. Eugene H. Angert will be 
toastmaster while the speakers will in- 
clude Branch Rickey, manager of. the 
St. Louis Cardinals, Dr. William F. 
Gephart, vice-president of the First Na- 
tional Bank of St. Louis, and Dr. A. G. 
Hildreth, vice-president of the Ameri- 
can National. Mr. Angert is one of the 
directors of the company. 








BANKERS LIFE INSURANCE COMPANY | 


OF NEBRASKA 


Home Office: 
Assets 


Lincoln, Nebraska 


$22,300,000.00 





GENTLEMEN : 


your draft for $4,196.28. 


I have received today settlement on my matured policy. 
deposit with you each year $165.75. 


De Witt, Nebr., April 20, 1923. 


Bankers Life Insurance Co., Lincoln, Nebr. 


_ _ I have always been a strong believer in life insurance and have used my 
influence to have my friends carry insurance. 


I will take pleasure in recommending your company. 


Respectfully, 


JUDSON B. SIMPKINS. 


I have made a 
with For this deposit you guaranteed to pay 
to my wife in case of my death $3,000.00. I am not dead yet but I am receiving 


TWENTY PAYMENT LIFE POLICY 
DEFERRED DIVIDEND 
TWENTY YEAR SETTLEMENT 
Matured in the 
OLD LINE BANKERS LIFE INSURANCE 
COMPANY 
of Lincoln, Nebraska 








Name of insured. 
Residence 
Amount of policy 


Total premiums paid 


SETTLEMENT 
Total cash paid to Mr. Simpkins. . $4,196.28 | 


And twenty years insurance for nothing. 











Guan 


If interested, consult one of our agents or write Old Line Bankers Life Insurance Co. of Nebraska, 14th and N Streets, Lincoln, Neb. 


Judson B. Simpkins 
De Witt, Nebr. 
. .$3,000.00 
. 3,315.00 
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Our Agents Have 
A Wider Field— 
An Increased Opportunity 


Because we have 


Age Limits from 2 to 60. 

Policies for substantial amounts (up to $3,000) for Children on variety of 
Life and Endowment plans, thus enabling parents to buy all of the Fam- 
ily’s insurance on the Ordinary, i. e. Annual, Semi-annual or quarterly 
premium plan, 

Participating and Non-Participating Policies. 

Same Rates for Males and Females. 

Double Indemnity and Total and Permanent Disability features for Males 
and Females alike. ' 
Standard and Substandard Risk Contracts, i. e. less work for nothing. 


THE OLD COLONY LIFE INSURANCE 
COMPANY of CHICAGO, ILL. 

















Northwestern National Life Insurance Company 


MINNEAPOLIS, MINNESOTA 


Mutual, with unexcelled dividend factors. 
Mortality, 1922, 42% 

Interest earned upon mean invested assets 6.15% 
Assets of $109 to each $100 of liabilities. 


Business in force, Dec. 31, 1917, $54,193,000 
Business in force, Dec. 31, 1922, $152,530,000 


Excellent direct general agency contracts available for Missouri 
Kansas, Southern Ohio and Virginia 








THE OHIO NATIONAL LIFE 
INSURANCE COMPANY 


“‘The Company With the Big Surplus” 





For Information Address the 
Home Office at Cincinnati 














New England Mutual Life Insurance Co. 
87 Milk St., Boston 
December 31st, 1922 
$127,966,787.69 
121,028,068.67 
6,938,719.02 


ee 
Liabilities. . . 
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The Dividend of $4,400,000, set aside to be paid in 1923, 
is carried as a liability and is not included 
in the Company’s Surplus 
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GENERAL AGENTS ARE NAMED 





Reserve Loan Life of Indianapolis 
. Announces a Number of Appoint- 
ments at Various Points 





The Reserve Loan Life of Indianapo- 
lis has made a number of general agency 
appointments. Applewhite & Lamm 
have been appointed general agents in 
eastern North Carolina. They have 
been with the company for a number of 
years as district agents. 

Alexander & Lambert, who have been 
associated with the company for sev- 
eral years, have been appointed general 
agents for southwest and western part 
of Virginia. 

B. R. Kuykendall has been named 
general agent in northeastern Missis- 
sippi. Mr. Kuykendall is building a 
splendid organization. 

B. H. Weil has been appointed gen- 
eral agent at Indiananolis. 





DAVIS RESIGNS CANADA LIFE 





General Agent at Cincinnati for South- 
ern Ohio Will Shortly Go to 
Los Angeles 





Mark Davis, for many years general 
agent for Southern Ohio of the Canada 
Life, at Cincinnati, has resigned and will 
shortly remove to Los Angeles, Cal., 
where he will be connected as a personal 
producer with the general agency of the 
company at that point. Mr. Davis has 
been highly successful at Cincinnati where 
he has written a large personal business 
and is removing to California on account 
of his wife’s health. 





J. H. A. Campbell 


Roy H. Sheldon, general agent at Los 
Angeles of the Equitable Life of Iowa, 
has appointed John H. A. Campbell as 
agency supervisor of the southern Cali- 
fornia agency. Mr. Campbell, who is 
from Memphis, Tenn., has been repre- 
senting the Manhattan Life as general 
agent at Los Angeles for the last few 
months, which position he resigned to 
accept his present appointment. He 
has had a wide and successful experi- 
ence as a personal producer and organ- 
izer, both in life underwriting and in 
the automobile business. 

In honor of General Agent Sheldon, 
the announcement is made by Mr. 
Campbell that the month ending June 
23 will be designated “Sheldon Month,” 
and it will embrace an active effort to 
break all records of production by the 
southern California agency. 





R. R. Runyan and C. O. Arbold 


The Guaranty Life has announced the 
appointment of R. R. Runyon and C. O. 
Arbold, Fargo, N. D., as its general 
agents in the North Dakota territory. 
Both are well known insurance men 
in that state. 


A. M. Clark and H. E. Robbins 


The Connecticut General Life has ap- 
pointed Harry M. Clark manager for its 
New York state agency with head- 
quarters at 48-50 State street, Albany. 
New and elaborate offices are being in- 
stalled and the company will begin ac- 
tive agency work in that section. The 
retiring general agent, E. L. Marsters, 
will remain with the company as an 
agent, having represented the Connecti- 
cuf General there for the past 21 years. 

Mr. Clark was formerly manager of 
the Norwich, Conn., state agency. He 
is succeeded there by Harold E. Rob- 
bins as manager, formerly agent in the 
general agency of Harry E. Barlow, 
Springfield, Mass. Mr. Clark has been 


with the Connecticut General for 12 
years and is well adapted for appoint- 
ing and training new agents. 





W. J. RYAN JOINS PENN MUTUAL 





Chicago Ordinary Organizer for West- 
ern & Southern Becomes Associate 
Manager with McCary 





William J. Ryan, associate manager of 
the Western & Southern Life of Cin- 
cinnati in Chicago, has resigned to join 
C. J. McCary, general agent for the 
Penn Mutual of Chicago, as associate 
manager. Mr. Ryan has been with the 
Western & Southern for four and one 
half years, opening the Chicago agency 
at that time in Chicago. He has had 
charge of the ordinary department of 
the company in Chicago, developing this 
class of business. Prior to his connec- 
tion with the Western & Southern, he 
was in railroad work, in the traffic de- 
partment. 





F. W. Knapp 


F. W. Knapp, former state auditor 
and banker at Salina and Manhattan, 
Kan., has signed a general agency con- 


tract with the National Reserve Life of 7 


Topeka for nine of the most prosperous 
farming counties in north central Kan- 
sas. A general agency headquarters is 
to be established at Salina and it is pro- 
posed to put an active force into the 
field. The nine counties have a large 
number of thriving small towns and 
form an unusually prosperous farming 
community. 





J. L. Whitney 


J. L. Whitney has become Chicago 
manager of the Crescent Life of Indian- 
apolis with offices in the North American 
building. 





Sidney H. Wise 


Sidney H. Wise of Topeka, Kans., has 
been appointed general agent at that point 
for the American National of St. Louis. 
He was in St. Louis on May 21 adjusting 
his contracts, et¢., prior to assuming his 
new duties. Mr. Wise was formerly an 
agent for the Peoria Life at Manhattan, 
Kans., and is regarded as one of the most 
progressive agents in the Kansas field. 
Before going to Kansas about a year ago 
he was for 15 years with the Mutual Life 
of New York at Savannah, Ga., his home. 





Northwestern National Appointments 


R. S. Blossom, who recently disposed 
of his banking interests at Algona, Ia. 
has been appointed general agent for 
the Northwestern National Life of Min- 
neapolis in north central Iowa. 

R. F. Mahaffay has been named gen- 
eral agent at Tacoma, Wash., and J. J. 
Gregory at Spokane, Wash. 





Bingham & Clark 


C. H. Bingham, formerly of St. Louis, 
and more recently in the insurance bust 
ness in Harlan, Ky., and C. S. Clark of 
Louisville, have organized the firm of 
Bingham & Clark, which becomes state 
agents for the Bankers Reserve Life of 
Omaha, with offices in the Starks build- 
ing, Louisville. Mr. Clark for some 
years was manager in Louisville for the 
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Jational Biscuit Company, later opening 

bakers’ supply branch at Atlanta, Ga., 
for Bessire & Co., Louisville, and for 
wo years or so has been handling in- 
estment securities. 


Dale E. Andrews 


Dale E. Andrews, who has been ap- 
pointed manager of the American Life 
of Detroit in Philadelphia, was formerly 
ales promotion manager and director of 
he publicity department of the Sharp- 
less Separator Company. Prior to that 
he was director of the agricultural divi- 
ion of the Rankin Advertising Agency 
of New York. 












A. W. Fagerstrom 


A. W. Fagerstrom has been appointed 
Lssociate general agent of the Massa- 
chusetts Mutual at Sioux Falls, S. D., 
by F. G. Rollinger, general agent of 
he company in that city. Mr. Fager- 
strom has been in Sioux Falls for the 
past five years and is prominently iden- 
ified with the wholesale tire and auto 
ccessory business. 


W. B. Wilson 


W. B. Wilson has resigned his posi- 
tion with Grinnell College, Grinnell, 
la., to become general agent for south- 
vestern Washington for the Equitable 





[of Iowa, with headquarters in Tacoma. 


Mutual Trust Des Moines Agency 


A new general agency of the Mutual 
Trust Life has been formed at Des 
Moines through the consolidation of 
the Guthrie & Goodrich agency, for- 
merly located in the Capital City Bank 
building, and the John L. Homeier 
agency, formerly located at 403 Observ- 
atory building. Offices have been 
opened at 203 Observatory building. 


W. E. Pearce, Jr. 


The Maryland Life of Baltimore has 

appointed W. E. Pearce, Jr., formerly 
q Ri > . 

of Richmond, Va., as its general agent 
at Washington, D. C., with headquar- 
ters in the Munsey building. He is an 
experienced life man and has written a 
large volume of business. 








Southern L. & T. Appointments 


_ The Southern Life & Trust, Greensboro, 
N. C., has entered Florida and appointed 
Angus Williams of Tampa, general 


pany there. He is well known in insur- 
ance circles in that community. 


Life Agency Notes 
g, rhe Mercantile Insurance Agency of 
St. Louis is now representing there 
the Central Life of Ottawa, Ill. Wes- 
sd H, Backer will manage the agency's 
fe department. 

F. M. Hoyt, formerly sales manager 
»°f a musical instrument jobbing house 
in the middle west, has been appointed 
agency organizer for the Buffalo branch 
of the New York Life. 





C. W. Pickell is Dead 


Charles W. Pickell, for 30 years gen- 
eral agent for the Massachusetts Mu- 
tual at Detroit, died this week. The 
tuneral will be held Friday. President 





- W. McClench will be present from 
the home office. Mr. Pickell was one 
ot the most notable figures in the 
agency ranks. For a number of months 
us agency was leader of all the com- 
| He was a large personal pro- 
al as well as handling a big agency. 
Ace 2S Prominent both in the Detroit 
in the Mon of Life Underwriters and 
ell le National Association. Mr. Pick- 
Photog the author of a number of pam- 
oo = books on life insurance, his 
oats lints to Life Insurance Solici- 
* Deng recognized as a text book. 
- e Reaucted a regular department in 
¢ adiator, the Massachusetts Mu- 


ina, 5, House organ, called “Pickell Pick- 
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The Close of the Day’s Work 


All this and more we constantly strive to 
give our agents. | This coupled with good 
policy contracts and liberal commissions, is 
an incentive which should interest any am- 
bitious agent who wishes to make the most 
of his salesmanship efforts. 


HEN you begin to figure up your earn- 
ings and recall the several reasons for 
failures during the past year, you then more 
than any other time keenly realize the im- 
portance of a helpful constructive home 
office service that trains you to overcome 
such failures. 


One of the vital elements which makes your 
day profitable is a harmonious working 
arrangement with home office officials and 
a direct co-operative spirit generously given. 


We would like to hear from several 
good men for important field positions 





Insurance Company 
LOUISVILLE, KE CKY 


Inter-Southern Life 
JAMES R. DUFFIN, President 
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tear down another man’s policy for the 
sake of the commission,” he exclaimed 
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New England Mutual, $3 years; Jules 
Girardin, Phoenix Mutual, 33 years; 


® Franklin Wyman, Berkshire; George T. 
-— Mason, 


Berkshire; O. B. Richardson, 
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perkshire; H. C. Hintzpeter, Mutual Life; 
Mr. Littlesworth, Mutual Life; Fred G. 
Gale, Mutual Life; Alvin Scott, Mutual 
Life; Charles A. Stone, Mutual Life; 
Fred W. Bleike, Mutual Benefit; Robert 
Moore, Equitable, U. S. A.; O,. P. Cur- 
ran, Equitable, U.S. A., 59 years; E. E. 
Andrews, New York Life; Everts Wrenn, 
State Mutual; Peter J. Kraus,, Metro- 
politan; A. X. Schmidt, Prudential; Wil- 
liam E. Nichols, New York Life; Morris 
Weil, New York Life; R. E, Whitney, 
New York Life; C. J. McCary, Penn Mu- 
tual; D. G. Drake, Mutual Benefit; Major 
E. D. Redington, Provident Mutual; Fred 
B. Mason, Aetna; J. H. Strong, John 
Hancock Mutual. 
x * * 


New York State—The semi-annual 
meeting of the New York state associa- 
tion was held in Utica, N. Y., last week, 
Newton E. Turgeon of Buffalo being 
elected president, Other officers chosen 
were: Vice-president, H, Clay Babcock, 
Rochester; secretary-treasurer, George 
E. Smith, New York. The meeting ex- 
pressed approval of the sales congress 
plan and also favored extended adver- 
tising campaigns in newspapers. 

The election of Newton E. Turgeon of 
Buffalo as president of the New York 
state association is pleasing to the Buf- 
falo insurance fraternity. Mr. Turgeon 
has been active in insurance association 
matters, both life and casualty, as up to 
a few years ago he was in the casualty 
and surety line. He is at the present 
time president of the Buffalo Life Under- 
writers, Inc. For two years he has been 
chairman of the general committee of 
the New York State Life Underwriters 
Association. Some years ago he was 
chairman for four years of the executive 
committee of the New York State Cas- 
ualty and Surety Agents Association. 
He was also first vice-president of the 
National Association of Casualty and 
Surety Agents, serving two years. 

The next meeting of the New York 
state association will be held at Bing- 
hamton, N. Y., in November. 

x * * 

Kansas City, Mo.—The Kansas City 
association heard for the second time, 
at its May meeting, the address on 
“Shakespeare as a Salesman,” by W. B. 
Burruss, of Segur & Burruss, general 
agents of the Provident Mutual Life. Mr. 
Burruss has delivered this address be- 
fore scores of business organizations. 
About a year ago the life underwriters 
heard it. The repetition was arranged 
before this body in order that new mem- 
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NB) bers might have the benefit of it. 


The Kansas City association will elect 
officers at its June meeting, the follow- 
») '*€ nominating committee having been 
appointed: A. D. Bonnifield, Chas. L. 
Scott, Howard N. Tufts. 

* * * 

Chippewa Valley—Closer fellowship be- 
tween the insurance men of the state 
Hl and the elimination of petty enmity for 

the benefit of the business and of the 

communities as the need of Wisconsin 

insurance men was urged by. Platt Whit- 

man, state insurance commissioner, at 
® the monthly luncheon of the Chippewa 
Valley association at Menomonie, Wis. 
In attendance were life agents from 
Chippewa Falls, Eau Claire, Menomonie 
and other cities of the district. Mr. Whit- 
man told of incidents arising in his 
office and of the falsity of reports that 
had reached his ears of the unfair work- 
ing of agents. 





- He said that the insur- 
ance men of the state were good fellows 


-f for the most part and that they were im- 


proving the business daily. In the latter 
part of his talk he made a plea for a 
rent attitude of mind in going after 
eee, thinking not of the commission 
oe the premium, but of the good that 
oun be done to the client by providing 
im with security for his family. 
ten Guilford of Eau Claire, secre- 
wad of the association, discussed the in- 
fel ment system of paying the bene- 
——— Beginning with the more simple 
ote of the scheme, he led up to a 
whe ally planned insurance estate 
ereby the insured might be able to 
_— for his family for the rest of 
ot r lives. The value of close relation- 
ip between commerce and religion and 


roe. - 
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“Twixt the Cup and the Lip” 





“Oft times many things fall out between the cup and the lip” 








HESE words were written over three 
hundred years ago by Robert Greene, a 
contemporary of Shakespeare. Greene 
lived a dissolute life and wrote on his death- 
bed “‘A Groatsworth of Wit Bought with a 
Million of Repentance”. The words first 
quoted above have stuck in men’s minds and 

we have a short modern version— 

“There’s many a slip 

Twixt cup and lip.” 

Almost—but not—to get a thing one has 
planned for, labored for, thought he was sure 
of, seemed to have in his grasp—that is the 
tragedy of life and endeavor. 

Such things happen from a great variety of 
causes—some of which could not be foreseen, 
some of which are the fault of others. Some- 
times they are the result of carelessness or ig- 
norance on our own part. But they happen, 
and we lose what we had set our hearts on, 
and that’s the tragedy. Occasionally the loss 
can be made good—only time and labor may 
be lost; but usually such losses, such failures 
“twixt cup and lip” affect us, our children 
and, ultimately, their children. 

What is the most important thing in your 
life? If the Fates were to offer you just one 
wish, what would you wish for? 

Would it not be the welfare of your family? 

What would be the greatest calamity that 
could befall you? Would it not be— 





FAILURE IN DUTY TO YOUR 
FAMILY? 


If, in order to make sure of doing that 
duty, you should decide to insure your life, 
and should apply for a policy and be found an 
acceptable risk, and then die while the papers 
were in transit—that would bea tragedy indeed! 
That would be one of the many things that 
fail “‘twixt the cup and the lip.” There is 
something terribly suggestive in that title— 
“A Groatsworth of Wit Bought with a Mil- 
lion of Repentance”. Greene was writing a 
a record of his own life. 

Well, it need not so happen to you; your 
“million of repentance” may be avoided. 

If you apply to the New York Life In- 
surance Company for its new form of policy, 
pay your premium with the application, and 
are found to be an acceptable risk, you are 
insured from that moment. This is a new 
feature of New York Life policies, and it 
has already saved the insurance of at least 
one applicant who died before the policy was 
issued. He was accidentally killed, and under 
the Double Indemnity feature, which was al- 
so included in the policy applied for, his 
family was paid double the face of the policy. 
In that case, “twixt the cup and the lip”, 
something fell “‘in’’ and not “‘out’’. 


Send for a New York Life Agent and find 
out all about it. 











New York Life Insurance Company, 346 Broadway,N.Y. 
' DARWIN P. KINGSLEY, President 














HARRISON B. SMITH, President 


CHARLESTON 


THE STATE OF MICHIGAN 


A direct General Agent’s Contract for definite territory 
in the State of Michigan is ready for the right man. 


Address 


ERNEST C. MILAIR, Vice-President and Secretary 


George Washington Life Insurance Company 
WEST VIRGINIA 











WANTED 


An assistant actuary by a small 
Company. Address E-26, care the 
National Underwriter. 


es 




















SECURITY LIFE INSURANCE CO. OF AMERICA 


©. W. JOHNSON, President 
INSURANCE IN FORCE DEC. 31, 1922 


Assets é , 


Payments to Policyholders since Organization 


ROOKERY, CHICAGO 


$41,327,797 
5,137,209 
4,065,756 


Exclusive General Agencies for Minneapolis, St. Paul and Duluth, direct with the Company. 
Openings for General Agents and Managers in Fifteen States 


Address S. W. GOSS, Vice-President and 
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Mr. Life Insurance Agent: 


Do liberal first year commissions mean 
anything to youP 

Do non-forfeitable renewals mean any- 
thing to youP 

Does a Home Office contract mean any- 
thing to youP 

Does close co-operation and assistance 
mean anything to youP 


Are you getting what is coming to you 
in this way? 

Do your family and you receive just com- 
pensation for your labors? 

Are you desirous of a connection that 
will enable you to do this? 

Can you show a clean record and are you 
interested? 


Territory in 
Missouri, Illinois, Louisiana, Arkansas and 
Kansas 


Address D-73 


Care The National Underwriter 


















Mutual Life 1923 Dividends 


The Mutual Life Insurance Company of New York was the first American legal 
reserve life insurance company to pay cash dividends. For more than seventy-five years 
it has consistently made dividend returns to policyholders, and, except for an occasional 
slight decrease in schedule, has maintained an upward trend in its returns. 


In 1922 the Company paid in dividends to policyholders $30,046,105. 


Its dividend scale for 1923 was increased from 7 to 10% (according to plan and age), 
and it has set aside for 1923 dividends to policyholders $32,232,839, equalling about 34% 
of the amount of 1922 premium receipts. 


For terms to producing Agents address 


The Mutual Life Insurance Company 
of New York 


34 Nassau Street, New York 


































1867 EQUITABLE LIFE 7923 


INSURANCE COMPANY 


OF IOWA 


A Co of Stabili Progress, 
= ety and Liberality 
Admitted Assets Insurance in Force 
Dec. 31, 1912:......... — $12,431,725.00 $ 67,326,327.00 
\ be ae ee 44,995 738.00 313,132,592.80 


The net returns paid on funds left with the Company is 4.8 per cent. 


For information regarding agencies 
Address:—Home Office: Des Moines 











the necessity of having a good solid 
foundation of character in society upon 
which to build the business of the world 
were the points brought out in the short 
and forceful talk given by Rev. A. R. 
Klein. He said that he also was an in- 
surance man and drew the parallel of the 
one insuring lives and the other insuring 
souls, but both working for the benefit 
of mankind. 
* * * 

Jackson, Miss.—Jackson life under- 
writers were greatly pleased to enter- 
tain at luncheon last week President A. 
O. Eliason, and J. W. Bishop, home office 
general agent at Chattanooga, Tenn., for 
the Volunteer State Life. 

The visitors were welcomed by Presi- 
dent Fred Yerger in a happy speech 
which was responded to by Mr. Bishop 
in a talk on life insurance topics that 
was greatly enjoyed by the 60 agents 


present. President Eliason’s address 
was in his usual happy view. 
x * * 
Davenport, Ia.—Officers of the Dav- 


enport association are to be elected at 
the regular meeting June 9. Frank H. 
Perry, G. W. Harding and Ray Schmidt 
compose the nominating committee. 

*x* * * 

Portiand, Ore.—Glover Hastings, super- 
intendent of agencies of the New Eng- 
land Mutual Life Insurance Company, 
is scheduled to speak before the Life 
Underwriters’ Association of Oregon at 
the Chamber of Commerce Saturday on 
“Tips From the East.” 


Prudential] Comments on Loan 


NEW YORK, May 23.—A short time 
ago the Prudential made a very sub- 
stantial loan upon a Long Island build- 
ing proposition; the loan to run for 10 
years. It was stated that this was a 
departure from the previous practice of 
the company, its loans having formerly 
been made for shorter periods. The 
management of the company denies this 
assertion, stating that the practice is not 
exceptional in any way. The Pru- 
dential loans freely upon approved farm 
and residential properties, arranging for 
proper amortization in all cases. All 
loans are predicated upon conservative 
valuations, the company refusing to 
consider inflations. The freedom with 
which Federal Reserve banks are loan- 
ing upon farm mortgages has. lessened 
considerably the demand for aid from 
such sources and life companies are 
turning to other fields for the proper in- 
vestment of their funds. 


Cropper’s Bank Group Policy 


The article in a recent issue describ- 
ing the unusual group contract closed 
by O. T. Cropper, manager of the Aetna 
Life at. Topeka, Kan., with Kansas 
banks did not cover the full scope of the 
contract. Instead of being restricted 
to the 265 national banks of the state, 
as was stated at that time, this group 
policy covers all the banks and build- 
ing and loan associations in Kansas 
which are members of the Kansas 
Bankers’ Association. This, therefore, 
includes all of the 1334 banks and about 
50 building and loan companies. 


Change Niagara Status 


All claims against the Niagara Life 
ust be made to the liquidator of the 
company, namely, the insurance super- 
intendent of New York state, according 
to a ruling by Judge Stern of common 
pleas court, Philadelphia, dismissing 
several claims instituted in his court de- 
spite the fact that the New York su- 
preme court at Buffalo had recently 
ruled otherwise. Judge Stern based his 
ruling on the fact that the insurance 
company had been dissolved by court 
action prior to the institution of the 
Philadelphia suits. 


Will Retire Excess Stock 


The guaranteed capital of the Boston 
Mutual Life, which was issued in 1910 
to the amount of $105,000, will be paid 
off out of surplus and the stock re- 
tired. The guaranteed capital was au- 
thorized by law to give additional pro- 
tection to policyholders until the surplus 
had reached more than twice the amount 
of capital stock. It has paid 7 percent 

















dividends. 





HOME LIFE INSURANCE Co. 
New York 


WM. A. MARSHALL, President 


The 63rd Annual Report shows: 

Premiums received during the year 1922.$ 1,369,835 

Payments to Policyholders and their 
beneficiaries in Death Claims, Endow- 


ments, Dividends, Etc............... 5,400, 769 
Amount added to the Insurance Reserve 
ee 2,206,762 
Net Interest Income from Investment. . 


($722,352 
required to maintain the reserve.) ! 
Actual mortality experience 52.87% of H 
amount expected. | 
ED: GD BeDicceccceccccscssaces 232,163,052 
GeEIE SUNEIEE netsadnescencconenaens 46,253,715 
FOR AGENCY APPLY TO 
W. A. R. BRUEHL & SONS 
General Managers 
Central and Southern Ohio and 
Northern Kentucky 
Rooms 601-606 The Fourth Nat. Bank 


Building 
CINCINNATI, OHIO 


; 2,110,922 
in excess of the amount | 





HOYT W. GALE 

General Manager for Northern Ohio | 

229-233 Leader-News Building 
CLEVELAND, OHIO 











FEDERAL UNION LIFE 


Insurance Company 
Cincinnati, Ohio 


has just issued a very interesti 
booklet ™ 




























































“Si.ggesticns for Increasing |B) [ 
Your Income’’ 
and would be pleased to send a copy 
to every Life, Fire and Accident Ca 
Agent in on 
Ohio, Illinois and Kentucky - 
pli 
nor 
| 
f 
=. 
: Ai 
x 
Ja : = 
7 > Pg 
Provident Life * 
Insurance Company s. 
Tnsurance in Force, $13,500,000 > 
H.H. F. L. CONKLIN. 31. 
i Secretary QR. 
C. L.. YOUNG, H. B. BEACH, 3. 
Ast. Sec. and Actuary M 
Jj. L. BELL, W. H. BODENSTAB: s_. 
Ti ical Directer . 
%.. 
v.. 
— 3.. 
Cor 
———— 
e—, 
of the 
Only high-type men and women can obtaia seenci 
contract to repr this pany. a 
a territory in ote one ——y a Office 
teresting Genera 8s con . a 
rect with Company backed by real co My 
operation. Serve 
Faithf, 
Curron MaLtongy Jackson Mavons¥ 
President Vice-President — FID 
A. Moserey Horxins, Manager of Agence INSUR 
Home Office Building . \ 
11 N. BROAD. ST., PHILADELPHIA. PA. A few 
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7,369,835 


5,400,769 


2,206,762 | 
2,110,922 


32,163,052 | 
46,253,715 




















New Policies 


New and appealing line of 
policies being written. 

Rates exceptionally attrac- 
tive. 

Unusual contracts toagents. 


Several splendid agencies 
open in Iowa. 


Write for information. 
Louis H. Koch, President 


NATIONAL 
AMERICAN 


LIFE INSURANCE COMPANY 
Burlington, Iowa 








Capable Policy-Placers 


Can always find a satisfactory oppor- 
tunity for work with this Company in 
good territory—men who can collect 
the premiums as well as write the ap- 
aes. Why not make inquiry 


now 
Union Mutual Life Insurance Co. 
PORTLAND, MAINE 
Address: ALBERT E. AWDE, Supt. of 
Agencies 








Participating Insurance 


At Non-Participating Rates 
ORDINARY LIFE 
(Minimum Policy $5,000 
Rates per Thousand 
Ae Age Premium 
ae $14.24 Monsese 
eile 1457 ee 
2...... 1492 Tivocecs 26.40 
— @...... BS 
3B...... 15.66 C———— ~— 
voces 16.96 M4...... 2983 
sees. 1649 @..cccoe Se 
eveee- 1693 4...... 3250 
Mcccce SEED Besesce: ae 
cocoe MD Ti sasee 
31...... 1854 iineed . 3721 
32...... 19.14 5O...... 38.99 
33...... 19.78 — 
Desens psocos Qa 
B.nccce S57 S3...... 45.87 
%...... 21.91 Sh.ccee GB 
B.rccee RM SS...... 49.482 
EB ccess 23.56 
MANAGERS WANTED 
James A. F 
Philip Berest, Precideat 


Continental Life Insurance Co. 
Wilmington, Delaware 








MORE THAN 50% 


of the business written by some of our larger 
Sgencies is a direct result of the Fidelity lead 


Service. Our agents interview int ed 
Otice Berle who have “oulten the Bread 
. Fidelity i ; - 
ing in 40 states. Full level net premio nn. 
= basis. _Over $245,000,000 in force. 
aithfully serving insurers since 1878. 
FIDELITY MUTUAL LIFE 
INSURANCE COMPANY, PHILADELPHIA 
Walter LeMar Talbot, President 





A few agency openings for the right men 














MADE TWO PROMOTIONS 


——_— 


JAMES J. PARKS IS ADVANCED 





Veteran Secretary of Missouri State 
Life Made Fourth Vice-Presi- 
dent—Morgan Secretary 





James J. Parks, veteran secretary of 
the Missouri State Life, has been elected 
fourth vice-president of the company. 
Frank H. Morgan, assistant secretary, 
was promoted to the secretaryship. 

The election of Mr. Parks as fourth 
vice-president signalizes another for- 
ward step of this company made neces- 
sary by its growth. In his new position 
he will devote himself primarily to un- 
derwriting problems and will serve as 
chairman of the selection committee. 
He joined the Missouri State Life in 
1912 and for several years was engaged 
in special field work. He was named 
secretary in 1920. Although he cele- 
brated his 7ist birthday last January, 
“Daddy” Parks, as he is most affec- 
tionately known, yields to not even the 
youngest Moslic hustler in energy and 
application. 

Mr. Morgan has been overseeing the 
renewal accounts division, collection di- 
vision, premium note division and pol- 
icy loan division, and also looked after 
the routine of claim matters and the 
work of the office service division. He 
entered the Missouri State organization 
in 1913 as assistant secretary. He 
started his insurance career in 1903 in 
the home office of the Hartford Life. 
He was made assistant secretary of that 
company in 1911, and when the Mis- 
souri State reinsured the legal reserve 
business of the Hartford in 1913 he 
went to St. Louis. 


BUSINESS IS GOING STRONG 





Grizzard System in Chicago Has Two| 
Sets of Agents Pitted Against 
One Another 





| 

At the Chicago offices of the Grizzard | 
System in the Wrigley building, the 
“Reds” and the “Blues” are pitted 
against each other for new business, 
most of which is written on a monthly 
premium basis. Up to last Saturday 
night the “Reds,” numbering about 20 
men, were credited with $273,500 for 
the month so far and the “Blues.” also 
about 20, are ahead with a total of $291,- 
000, which means a total business for 
the office of $608,500, May 1-19. This 
office has now set a million a month as 
its irreducible minimum and expects 
soon to do better. This is all the more 
remarkable because this agency is only 
four months old and over 90 percent of 
its solicitors are new in life insurance 
work, Charles F. Martin, a former oil 
salesman (not oil stock), is high man 
for May so far with $68,500 to his credit. 


Russell Resigns as Vice-President 


William E. Russell has resigned as 
second vice-president of the Missouri 
State Life to go into buiness in Calli- 
fornia, the resignation to take effect 
within the next few weeks, as soon as 
the company appoints his successor. Mr. 
Russell was appointed second vice- 
president in January, 1921, being pro- 
moted from manager of the mortgage 
loan department. He expects to locate 
at Fresno, Cal., and engage in the busi- 
ness there, planning to continue some 
connection with the Missouri State Life 
at that point. 


Demand for Supervisors 


There seems to be an extraordinary 
demand at this time for high grade 
agency supervising material in life in- 
surance. Three or four companies are 
now looking for superintendents of 
agents and others are scouring the coun- 
try for agency supervisors and special 








Prosperous Agents 


Prosperity for the agent is measured not 
by the rate of commission, but by the 
amount of commissions earned. Rep- 
resentatives of the Mutual Benefit find 
Mutual Benefit policies easy to sell and 
every Mutual Benefit policyholder be- 
comes a center of influence for further 
business. 


THE MUTUAL BENEFIT LIFE 


INSURANCE COMPANY 
Organized 1845 


Newark, N. J. 


ALWAYS PURELY MUTUAL 








+ 





@ In Wisconsin the dairy cows are adding, 
each day, $641,988.85 to the wealth’of 
the state. This is the farm value of each 
day's milk, and it includes holidays and 
Come to Wisconsin with 


Natiygeonalge 
Gardian fif 


Home Office, Madison, Wis. 


Sundays. 


You’ll be interested in our square deal 
agency contract—the form which 
every company will eventually use. 

















PROSPECTS 


We are giving them to our 
salesmen at the rate of 





40,000 per Year 








We Help Our Salesmen 





Bankers Life Company 


DES MOINES, IOWA 


Established 1879 GEO. KUHNS, President 














agency men. 



















































































LIFE, HEALTH, ACCIDENT “~° MONTHLY INCOME INSURANCE 


sii tecal LATEST POLICIES AND AGENCY CONTRACT BAZ UE 
Openings OHIO, IND. KY. MICH. and W. VA. Write Columbus 


















































Mutual Interest Life 


Edwin T. Swobe, who is organizing the 
Mutual Interest Life of Omaha, has 





Added Agency Opportunities 


Advantageous agency contracts are open to men of established ability and integrity. 
Standard policy forms are now issued to male risks between the ages of 10 and 60 and 


to female risks between the ages of 15 and 60. 


The entering of extensive additional territory is contemplated during the current year. 


CONTINENTAL LIFE INSURANCE COMPANY 


ST. LOUIS, MISSOURI 
EDMUND P. MELSON, President 


J. DE WITT MILLS, Secmey 
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A Satisfied Field Force 
COLUMBIA’S NEW DIVIDENDS | copyrighted a new life insurance con- 
William Montgomery, Pres. Homer Building, Washington, D. C. tract, to be known as the “Twenty-Pay- 
T ment Life Extension Terminal Endow- 
.” The life extension clause of the ? 
Gets Out 1923 Schedules for All Forms yore omy 
tract provides for annual and semi- 
24,856 CLAIMS dapenaeer IN onthe on —Three Leading Ones Shown at annual physical examinations. If any- —_ 
Most 24,856 claimants to whom we 4 : thing is found of serious nature, he is 
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35 percent have been in the service of 
the company for 20 years or more. This bia 

fact speaks well for the loyalty of the > tend 
workers and for the considerate treat- ey ont 
ment accorded them by the manag Miro .. 
ment. The Mutual Benefit Life is notable 


Whe loser: 








ooster f, 
among the companies of the coun Hine addr 
est offerc 


try for the few changes that occur in 
its field staff, as well as among the of- 
fice employes. A general agency is 
deemed a prize worth striving for, and 
holding when once secured. This cot 
tinuity of service upon the part of its 
representatives makes possible the cat 
rying out of a consistent and persistent 
policy, and is a factor of importance ™ 
the solid progress the company is 2°" 
to report year after year. 
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Joins American Life Convention 


The ‘Business Men’s Assurance of 
Kansas City has been elected to — 
bership in the American Life wer prt 
tion, making a total membership of 1 
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UTLINES SERVICE PROGRAM 


ield Worker Tells How He Develops 
Debit—Says Firmness Brings 
in Advances 


Complete service is given by J. E. 
elson, a superintendent for the Pru- 
ential at Columbus, Kan., as the basis 





very 










br a fair degree of, success in field 
ork, Mr. Nelson staf,s that the agents 
bust establish a system, give service, 
hve a pleasant personality and couple 
1 of this with firmness, the result being 
satisfied district and a growing busi- 
ess, He says that a premium payer 
ould know when to expect the agent 

collection days and the system should 
e so perfected that they would never 
e disappointed as to the exact time of 
rrival. Mr. Nelson further comments 
s follows: 


When policyholders tell me they do 
ot have to pay their premiums today, I 
yurteously answer that they don’t have 
pay me anything, as they owe me 
othing, that I called to give them the 
pportunity to pay for an investment 
at will mean a great deal in the way 
f protection for them. I then enlarge 
n the benefits of life insurance and give 
s forceful an explanation as possible 
f these, with the idea in mind of pav- 
g the way for easier and more prompt 
ollections. 
I have an agent who for over two 
ears has collected his entire debit 
onthly. Prior to this time collections 
vere made every week, and his advance 
ayments were low and his arrears 
ather high. On a certain Monday we 
tarted out to ask for five weeks’ in 
home, and we followed up this 
equest systematically. When I made 
y annual inspection after this system 
ad been in practice for some time, I had 
business man ask me as to where he 
vas paid to. When I told him the date, 
our weeks in advance, he could hardly 
believe it and at once put back into the 
rawer the money he was ready to hand 
me. Whereupon I smiled and said, “Now, 
f the fact that you are paid so far ahead 
ispleases you, we can scratch off all 
hese advance payments and mark you 
back to a date even with the week in 
rhich you pay, but I might mention that 
our page in the collection-book would 
how that you are away behind every- 
ody else. He immediately said that 
bn second thought it appeared to be a 
ood plan and he handed me five weeks’ 
remiums and has repeated this on every 
isit since made to him. Three years 
£0 this man was a chronic arrears case. 
he agent concerned is now collecting 
ractically all of his debit on the 
monthly basis. Although his debit is in 
he coal-fields and labor troubles have 
Ppeared there frequently in the past 
ear, his advance payments are now 
ver the 500 percent mark and his ar- 
ears are low. 


Celebrate Winning Contest 


Captain H. D. Wilcoxson and his team, 
f the Indianapolis South district of the 
Public Savings, who won over Captain 
+. D. Barnes and his team, enjoyed a fine 
hicken dinner last Saturday morning. 


The losers enjoyed a bowl of soup, which 


Bid hot equal the chicken dinner for the 
inners, Lawrence A. Shaw, an attor- 
*y and close friend of Manager Arthur 
liroff, an invited guest and a loyal 
Pooster for Public Savings, delivered a 
Hne address, resulting in another con- 
€st offered by Captain Barnes for a the- 


atre party. The boys also pledged to 
have a good week in honor of the pro- 
motion of W. J. Hering to assistant 
secretary. H, A. Benson, editor of “The 
Banner,” was a guest on the chicken side 
and was called on to tell the boys what 
it takes to give the finishing touch fora 
peppy Saturday morning meeting. 


Public Savings Leaders 


The three big leaders among superin- 
tendents of the Public Savings in indus- 
trial increase for the year, all with big 
figures to their credit, are M. M. Lanum, 
Indianapolis West; C. C. Case, Indian- 
apolis West; E. T. Hacket, Kokomo. 

The three distinctive leaders of the 
agency force are W. D. Sherfich, Indian- 
apolis West; F. E. Wertz, Shelbyville, 
and H. J, Shafer, Indianapolis West. 

Manager D. Tow of Indianapolis West 
is still ahead of all competitors in indus- 
trial increases for the year, with W. A. 
McGush of the Kokomo district a close 
contender, while Manager P. Becker of 
Indianapolis North comes in a good third 
in the race. Manager O. W. Crossin of 
Toledo, O.; Manager H. C. Searcy of 
Louisville, Ky., and Manager J. W. Miller 
of Calumet, Ind., districts, stand 1, 2, 3 
in both collections and arrears. Calumet, 
Indianapolis West and Terre Haute are 
} also the three leaders in ordinary. 


Western & Southern Changes 


The Western & Southern announces 
several field promotions and changes 
among its agency forces. Superintend- 


ent C. J. Holloway of Terre Haute has 
been transferred to Louisville. A. O. Pay- 


ton, a home office inspector, is acting 
superintendent of the Terre Haute dis- 
trict. 


The company has promoted the follow- 


ing from agents to assistant superin- 
tendents: R. E. Rose, Canton; M. B. 
Livingston, Ashtabula; G. A. Bubeck, 
Cincinnati Park; I. V. Link, Chicago 
South. 


W. J, Leach has been transferred from 
Bay City to Saginaw, Mich., as assistant 
superintendent. W. E. Henry has been 
made assistant superintendent at Gran- 
ite City, being moved from East St. 
Louis. J. E. Howey is transferred from 
Saginaw to Bay City as assistant super- 
intendent. 

The Western & Southern has created 
a new district at Rochester, Pa., with G. 
T. Minesinger in charge as superintend- 
ent. Rochester and Beaver Falls, Pa.., 
were formerly a part of the East Liver- 
pool, O., district, but will now be han- 
dled as a separate district. 


O. S. Bertram, superintendent of the 
company at:Fort Wayne, Ind., has re- 
signed and is succeeded by S. W. 


Hodges, formerly assistant at Canton, O. 


Sues on “Homestead Plan” 


A value of $5,000,000, is placed by 
Richard Alfred Uhalt of New Orleans 
on the idea of a homestead plan with an 
insurance rider attached, which he copy- 
righted in 1909, He has sued the Equit- 
able Life of New York in the United 
States court at New Orleans for this 
amount, alleging it infringed his copy- 
right. His claim is based upon $1 each 
for 1,000,000 pieces of literature. Uhalt 
alleges the Equitable distributed that 
advertising on the plan and made $4,- 
000,000 alleged profits. He asserts that 
he submitted the plan to the company 
in 1910 and was turned down, but the 
company subsequently put into opera- 
tion a similar plan. 
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What About Your Rejected 


Applications? 


Haven't many, you may say—BUT— in time these 
rejections (and the number is surprising) will mean 
a financial loss to you of hundreds of dollars. 

Then why not make the connection that will allow 
you to capitalize on your real selling ability? 

The Medical Life Insurance Company—as a service 
to agents—has a sub-standard risk department which 
is proving a real asset to our agents. 


Medical Life Agents don’t have to ““‘WEED OUT” 


prospects. 


They sell either standard or sub-stand- 


ard insurance—also Child’s Endowment. 


Think this over. 


¢r 


A card will bring our plan before you. 
” 


ICAL LIFE 


INSURANCE COMPANY OF AMERICA 


WATERLOO 


I. G. LONDERGAN 
Vice Pres. & Gen’l. Mgr. 


IOWA 


E. E. BROWN 
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NEWS OF COMPANIES 








Bankers, Iowa—lIts new business in 
Iowa for thé first four months of this 
year shows a total of $4,098,513 as com- 
pared with $3,557,125 for the first four 
months of 1922. The Bankers Life, for 
two successive years, surpassed all other 
companies in new business production 


in its home state. 
. . . 


Cenneeticut Mutual—Business during 
the first half of May continues to show 
increased volume. This company during 
the first four and a half months of 1923 
has issued a total of $36,550,055, which 
represents an increase of 10 percent over 
the corresponding period of 1920 and 
more than 35 percent over such period 
in 1922. 


United Mutual Reorganizes 


New blood has been instilled into the 
organization of the United Mutual Life 
of Dallas, Tex., with the election of new 
officers, J. D. Odom being president, L. 
H, Hughey, vice-president, and J. E. 
Guest, secretary-treasurer. The com- 
pany was organized several months ago, 
but met with financial difficulty and the 
organization was practically at a stand- 
still until the new officers took over the 
work. The offices are now located at 
608 Wilson building, Dallas. 


Phoenix Mutual School in Chicago 


The Phoenix Mutual Life gave a din- 
ner in Hartford May 17 for the gradu- 
ates of its sales training class. The 
graduates were addressed by Winslow 
Russell, vice-president and agency man- 
ager, and President Libby of the class. 

The class was the 17th the company 
has trained in salesmanship. 
class will start in June, and will prob- 
ably be held at the Chicago branch of- 
fice, which is an innovation, all the 
classes in the past having been held at 
the home office. 


Coast Conditions Good 


On his return from a trip that took 
him to the Pacific coast and back, W. 
Rolla Wilson, vice-president and agency 
manager of the Northwestern National 
Life of Minneapolis, reported an im- 
proved tone to general business condi- 
tions which is reflected in a more 


encouraging tone to the life insurance | 


business. 


Absorbs Other Lodges 


The Ancient Order of United Work- 
men of Connecticut which previously had 
absorbed the grand lodges of New York 
and New Jersey has asked the Connecticut 
department to approve a merger with the 
grand lodge of New Hampshire. It ex- 
pects eventually to absorb the Maine and 
Rhode Island grand lodges. 


Upjohn Still With Equitable 


In the last week's issue of The Na- 
tional Underwriter reference was made 
to a talk given by U. C. Upjohn before 
the Illinois agents of the Union Central 
in Chicago. It was stated that Mr. 
Upjohn had gone with the Union Cen- 
tral. As a matter of fact Mr. Upjohn 
was formerly general agent of the 
Equitable Life of Iowa in Chicago. Some 
months ago he asked the company to 
relieve him of the responsibility of con- 
ducting a general agency and is now 
serving as a personal producer of the 
Equitable of Iowa in Chicago. He in- 
tends to remain with the Equitable in 
his present capacity and is not trans- 
ferring his affections to the Union Cen- 
tral. 


Des Moines Agencies Get New Quarters 


The new Commonwealth building in 
Des Moines will be ready for occupancy 
June 1. It is the last word in office 
construction. A number of insurance 
agencies have secured quarters in the 
new building. The North American 
Life, J. H. McCarthy, manager, will 
have rooms on the seventh floor. The 
New York Life will have the entire 
eighth floor. 


The next | 


ACTUARIAL SOCIETY IN 
ITS ANNUAL SESSION 


(CONTINUED FROM PAGE 1) 


present methods are compared with 
those in vogue several years ago, there 
is today a distinct preference for the 
“three-factor” method, the mortality 
factor being specifically brought in to 
complement the “interest” and “load- 
ing” elements in view of the greater im- 
portance of the savings from mortality. 
Present methods, however, in some 
cases show evidences of an endeavor to 
adapt an old method to new conditions; 
many of the main points of those meth- 
ods considered here were introduced a 
great many years ago and there is a 
natural tendency to adapt the old sys- 
tems to the new conditions so long as 
substantial equity is served. Indeed, 
notwithstanding the diversity of the 
methods, the results measured by the 
“net cost” show no wide divergence in- 
dicating that the companies are making 
earnest efforts to employ methods of 
distribution which will result in an 
equitable scale of dividends. 

The author in conclusion lays down 


mind in devising a method of dividend 
distribution. 

1. It must be conducive to the per- 
manency and prosperity of the com- 
pany. 

2. It must be substantially equitable 
as between various groups of policy- 
holders. 

3. It must be capable of easy explan- 
ation to policyholders, juries, lawyers 
and supervising officials. 


bor in the calculating of dividends. 
Discusses Disability 


In his paper on “Premiums and Re- 


ability Benefits Incorporated in 
Contracts” E. H. Hazlett submitted for- 
| mulae and tables he had devised, suit- 
|able for the determination of premiums 


porary as well as permanent total claims, 
with the “waiting-periods,” two weeks, 
or one month or three months. The 
analysis is technical but it may be of in- 
terest to state the conditions laid down 
in connection with the basis of the cal- 
culation: (1) Disability is in select and 
| ultimate form; (2) The select period 
was fixed at two years; (3) For tracing 
the history of the disabled lives during 
the select period the AHJ section of the 
Manchester Unity Table modified to 
| provide that two or more disabilities oc- 
curring in one year are allocated as two 
or more disabilities rather than as one 
| continuous disability is used; (4) Hunt- 
|er’s Permanent and Total Disability 
| Table is used as the basis for tracing the 
history of disabled lives after the select 
period; (5) American Experience Table 
| is used as the basis for mortality among 
the total insured lives: (6) Hunter’s 
| Disabled Lives Table is used as the 
basis of mortality among totally and 
permanently disabled lives. 

“The Determination of the Rates of 
Mortality at Infantile Ages from Sta- 
tistics of the General Population,” by H. 
H. Wolfenden, was a complete resume 
of the metheds used in the calculation 
of infantile death rates, that is, for ages 
0-4 inclusive, both in the English Life 
Tables and in the U. S. Life Tables re- 
cently published. For the older ages, a 
satisfactory determination of the death- 
rate can be made from the population 
and death returns, but for the very early 
ages the statistician must have recourse 
to the birth records. The special diffi- 
culty is that those enumerated under 
two years of age appear to be seriously 
understated either through transfer to 
other age-groups or to actual omission 
or to both. Several formulae for the 
infantile death rates are deduced and are 
illustrated in practical operation with 
reference to the New York State Vital 
Statistics for 1909, 1910 and 1911. 





The Northwestern National Life of 
sancapetis has been admitted to In- 
ana. 








Desirable territory open for General 
Agencies in Arkansas, Minnesota, and 
Western Kansas. 


Address Home Office 


CENTRAL STATES LIFE 


Insurance Company 
St. Louis, Mo. 








four underlying principles to be kept in | 





4. It must not involve too much la- | 


serves for Temporary and Total Dis- | 
Life | 





Nearly 1 44 Million Policies Now In Force 


Only four other life insurance companies in America have 
more policy contracts in force than this company. A study 
of the following growth in ten years is invited: 

Jan.1,1913 Jan. 1, 1918 


Assets ...........--$ 6,695,921 $ 14,008,422 
Policies in Force. .... 432,711 759,448 1,403,546 
Insurance in Force.. 61,484,358 115,099,897 296,840,278 


Attractive opportunities open to agents in Ohio, Indiana, Ken- 
tucky, West Virginia, Pennsylvania, Michigan, Illinois, Missouri. 


The Western and Southern Life Insurance Co. 


W. J. WILLIAMS, President CINCINNATI, OHIO 
Organized February 23, 1888 





Jan. 1, 1923 
$ 34,017,031 





for disability benefits which include tem- | 
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Here, Then, is a Dependable 
Reinsurance Service 
for Dependable Companies 


Reinsurance Lif¢ 








TO MEN WHO CAN QUALIFY 


We are offering some splendid OKLAHOMA 
and MISSOURI territory on a General 
Agency basis. 


The Farmers & Bankers Life 


Insurance Company 
Wichita, Kansas 


Executive Offices 











